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Weare prepared to offer unusual 
opportunities to progressive Life 
Insurance men in Texas and Louis- 
lana, 








For Contracts and Territory, Address 
R. B. COUSINS, JR., President 


Provident ‘Mutual SAN JACINTO LIFE 
Life Insurance Company of Philadelphia INSURANCE COMPANY 


Founded 1865 
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Through its reinsurance affiliations the Excess Insurance 
Company of America can supply LICENSED REIN- 
SURANCE for Maximum Capacity Requirements 
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INC. 
Those Agents 75 FULTON STREET 


who want co-operation in | Successors to HENRY W. IVES & CO. 


preference to conversation are CASUALTY EXCESS & REINSURANCE 


invited to turn the microscope SECURITY MUTUAL CASUALTY CO. 
on the why of our progress. | of Chicago, Illinois 
and 


ASSOCIATED REINSURERS 
ASSETS OVER $30,000,000 


: ONE OF THE STRONGEST CASUALTY 
Pennsylvania Surety EXCESS REINSURANCE GROUPS 
Corporation BROKERS ACCOUNTS SOLICITED 
PITTSBURGH, PENNSYLVANIA liciidis tacts 


Joseph W. Ward, President Telephone JOSEPH P. GIBSON, Jr. 
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INSURANCE TRUSTS 


By C. Alison Scully 


Here is a book you need. It deals clearly, comprehensively and instructively with the most significant and out- 
standing topic in the fields of trust service and life insurance. 


As Trust officer of a prominent financial institution, the author is an expert on trust agreements; and he not 
only knows his subject, but understands how to convey his knowledge to you so that you will remember and profit 
by it. He is also a member of the Bar in New York and Philadelphia. 


With the widespread interest in Insurance Trusts sweeping the country, life insurance agents, brokers, general 
agents and company executives cannot afford to be without an authoritative manual on the subject. The book 
also is of practical value to officers of banks and trust companies, attorneys and those business and professional 
men who require compact, definite and reliable information on trust agreements. Asa textbook, INSURANCE TRUSTS 
is especially suitable for universities, colleges, financial and banking courses and life insurance schools. Policy- 
holders too will find it useful iu planning the disposition of estates. 


Get this book. It describes the making and operation of Trust established by policyholders for the handling 
of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains funded and 


unfunded trusts, advantages of insurance trusts, mutual interésts of insurance company and trustee, legal aspect of 
insurance trusts, duties of life underwriters and all phases of the question. Specimen trust forms are included, both 
revocable and irrevocable. Your copy of Insurance Trusts, (the price is only $3), should be ordered now from 
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Compulsory Automobile Insurance 


A Discussion of the Experiment and Its Utility as a 
Financial Security Measure—How It Has 


Worked in Massachusetts 
By Epcar C. Levey 


Speaker of the Assembly, California Legislature and Chairman Joint Legislative 


to it, at its 1927 session, a bill in form 

similar to the Massachusetts Compul- 
sory Automobile Insurance Law. Owing to 
the fact that the Act in the Bay State had only 
become operative on the Ist of January of 
that year, it was deemed advisable to defer 
action on this class of legislation in order that 
the proper opportunity might be afforded to 
examine the working of this law. Accordingly, 
a Joint Legislative Commission, consisting of 
three members of the Senate and a similar 
number from the Assembly, was authorized 
and appointed. This committee, after organiz- 
ing, began a study of the Massachusetts plan 
and at the 1929 session reported adversely, and 
recommended what is generally deemed to be 
a more satisfactory financial security measure, 
which was adopted and which became a law 
on August 14 of this vear. 


T HE California Legislature had presented 


Massachusetts Law Limited 

The compulsory motor vehicle law of Massa- 
chusetts is restricted in its comprehension to 
damages resulting from personal injury and 
death. No attempt is made to take care of 
Property loss occasioned by motorists who are 
financially irresponsible. The act applies to all 
motor vehicles registered in the Commonwealth, 
with the exception of those which are owned 
by the State. or its political sub-divisions, 
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Comnussion Trafic Hazards 


common carriers, public utility corporations, or 
publicly regulated street railway companies, 
and vehicles specified in other statutes. 

A motor vehicle may not be registered unless 
the applicant presents with his application a 
certificate from a licensed insurance company 
certifying the issuance of a motor vehicle 





The results obtained by the State of 
Massachusetts under its compulsory au- 
tomobile insurance law as a measure 
guaranteeing the financial security of the 
motorist are reviewed in this article. 
The author maintains that the Massachu- 
setts remedy for unsatisfactory traffic con- 
ditions has failed in many respects to 
accomplish what it was expected to. He 
declares that under the Massachusetts 
law, a large number of cars regularly and 
legally using the highways of that state 
are not covered; accidents have in- 
creased; the insurance companies are re- 
quired to insure practically all applicants, 
which has resulted in a substantial in- 
crease in rates to all motorists, thus pen- 
alizing the great majority of careful 
drivers; thousands of automobiles are 
operated illegally and without insurance; 
there has been an increase in litigation; 
bribery, fraud and misrepresentation are 
common and a commissioner of insur- 
ance has been forced out of office by 
political pressure.—Editor. 











liability policy covering the machine to be 
registered for the term of the registration, in 
the amounts of $5,000 for injury or death of 
one person and $10,000 for similar damage in 
the case of more than one person in any one 
accident; or a certificate from a licensed surety 
company certifying the issuance of a liability 
bond under the same terms and conditions; or 
a certificate from the Department of Public 
Works indicating the deposit with the depart- 
ment of cash or securities for a guarantee of 
not less than $5,000. 


15-Day Cancellation Notice 

No policy or bond certified under the statute 
can be validly cancelled unless a fifteen day 
written notice of intention thereof be filed with 
the registrar of motor vehicles, who must in 
turn notify the registrant to either file new 
security or to be subject to the revocation of 
his license. Classification and rates for bonds 
and policies in question are determined by the 
State Commissioner of Insurance, subject to 
review by the Supreme Court. In case of can- 
cellation or refusal of such policy or bond, 
an appeal lies to a board, consisting of the 
commissioner of insurance, the registrar of 
motor vehicles and a member of the attorney 
general’s office. 

(Concluded on page 29) 


Fire Insurance 
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EWS of the day-seems to reflect an un- 

usually high tide of death and disaster. 
Or, perhaps, the outbreaks in Palestine, ship 
wrecks at sea and the aviation mishaps only 
make the toll appear heavier because of the 
sensational nature of the calamities. At any 
rate, let us merely mark in passing that such 
occurances again prove the uncertainty of life 
and the necessity of life insurance, and, for 
once, pass on to pleasanter things. 

+ * 


HAT decision arrived at and it being 

always pleasant to talk about one’s self, 
look at the way these home office (our own) 
boys have been breaking into the public prints. 
Our Mr. Cooper of the statistical department 
being crowned King—no less—of the famed 
Asbury Park Carnival and Baby Parade and 
having himself rotogravured all over the 
country in close association with as queenly a 
little queen as ever graced any Mardi Gras. 


* * x 


ET no one tell me the above is not a life 

subject. I was there and saw a half a 
thousand of the prettiest babies in America 
and to me they seemed to personify the utility 
of life insurance in all its glory. Incidentally, 
it occurred to me that a golden opportunity 
was wasted if the proud parents were not 
solicited for life insurance policies which would 
stand guard over those little babies in chiffon 
and feathers during the rest of their childhood. 
A new approach might have come into use: 
“Your kid didn’t win a silver cup but I can 
show you how she may be assured of a decent 
education, whether you live or die.” 

* * * 

+ ‘ge lamentable scarcity of mustache wax 

up New England way precipitated the other 
publicity splash I had in mind. My colleague, 
“Smoke,” whose habitat for fifty weeks a year 
is the second column to the right, was vaca- 
tioning in the Nutmeg State, it appears, and 
in calling on old friends on the editorial staff 
of the Hartford Times, he expressed in no un- 
certain terms his opinion of a city unable to 
supply a simple necessity such as would lend 
a bit of body, or rigidity to. a man’s whiskers. 
Without being indelicate or offensive I must 
say that the main point in the situation is that 
the mustache is—well, new. At any rate, the 
indignant protest resulted in a half a column 
of as. good clean fun as anyone could wish 
for. Indeed, my co-worker seemed to consider 
the entire episode, like Mark Twain’s death, 
greatly exaggerated, or at least much overdone. 

* * Ok 

HE Northwestern National Life News re- 

cently successfully applied Associated 
Press methods iti reporting their series of re- 
gional meetings in different parts of the coun- 


try. 





ful session, 


LTHOUGH the fact is well established that 
A insurance companies, ever ready to safe- 
guard the money and rights of policyholders, 
are wont to pay claims of any substantial 
amount without first making a thorough in- 
vestigation of the case, it may be of interest to 
know how companies decide to rely on the in- 
tegrity of the policyholder. Here is an instance 
which came to our attention a few days ago. 


xk * * 


ALKING to Henry Anderson, manager of 

the insurance department of Famous 
Players-Lasky Corporation we learned that he 
had just received a radiogram from the two 
Paramount motion picture cameramen who ac- 
companied Commander Byrd into the frozen 
wastes of the South Pole, reporting to him the 
loss of two automatic cameras. “We got some 
wonderful shots for the customers, but the 
cameras were lost a few hundred miles north 
of our base,” was the substance of the message 
which was concluded with the statement, “it’s 
a good thing they were insured.” The funds 
of the insurance company covering these lost 
articles, were drained to the extent of some 
thousands of dollars. We feel sure that the 
company will settle without investigating when 
they take into consideration the high cost of 
transportation to the South Pole. 


ITH the long week-end over at last, re- 
ports of deaths due to the extra holiday 
automobile traffic mount to new high records 
as various sections of the country are heard 


from. It is striking to note that in two dif- 
ferent sections of the East where traffic 
congestion are almost identical, that the 


death toll due to automobiles is very much 
one-sided. This can lead us to believe only one 
thing. That one section is further advanced 
in accident prevention work and traffic regu- 
lation. And it is not a coincidence that the 
sections reporting only a few deaths over the 
holiday period had completed only recently a 
“Save-a-Life” campaign conducted by the State 
Motor Vehicle Department in co-operation 
with the National Bureau of Casualty and 
Surety Underwriters. 


* * * 


NE of the first conventions this season 

which is of interest to casualty and surety 
men is the annual session of the International 
Claim Association to be held at Hot Springs, 
Va., next Monday, Tuesday and Wednesday. 
Chairman Hickey, of the program committee, 
reports that reservations for this year’s meet 
have exceeded those of all previous years. The 
program of speakers is indicative of a wonder- 





P OOR indeed is the man nowadays who 
hasn’t exclusive possession of at least one 
inside tip on the stock market. It is not un- 
usual for the elevator man, whose life is just 
one everlasting series of rises and declines any- 
way, to put you wise to the future of Electric 
Bond & Share or American Can as a sort of 
supplement to his morning greeting, and the 
fellow who borrows a five spot until pay day 
from you is no longer a sponge for likely as 
not he’ll accompany his request with red hot 
dope on how to make a Wall street killing. 


* * * 


HE origin of these market tips is as ob- 

scure as the creation of the stories dealing 
with the virtue of the farmer’s daughter. There 
is one friend of mine who is a speculator in a 
small way and he makes it a point, whenever 
he purchases a stock, to buttonhole every ac- 
quaintance he meets, tip him off to the great 
ride the stock in question is due for, implore 
his secrecy and confidence and then tiptoe off 
to the next link in the great broadcasting chain 
of stock tipsters. He figures that if a man 
has enough friends, he can start a bull market 
all by himself. 

ce 


IRE insurance companies have been gener- 

ally very successful in their investments 
and a number of executives have become en- 
dowed with reputations which credit them with 
being among the most brilliant market oper- 
ators of the day. Asa result the insurance dis- 
trict in New York is alive with tips that have 
come “straight from the old man,” i.e.: the head 
of a leading group of fire companies, and re- 
layed to the outsiders by the fourth assistant 
bookkeeper of the accounting department. 


* * * 


7 ITH the purchase of Dixie Fire by the 
American of Newark, Harry R. Bush, 
president of the Dixie, welcomes into his office 
the company with which he began his insurance 
career in 1892. Mr. Bush remarked the other 
day that he now represents every fire insurance 
company with which he has been connected dur- 
ing his long career in the business, the other 
companies being the Yorkshire and the Cale- 
donian, for which he is Southern manager. 
He says it is like sitting in one’s living room 
surrounded by one’s old friends. 


* * 


YES of the insurance world generally will 

probably be focused on Michigan for sev- 
eral months to come as interest in the new code 
and speculation as to its results have been un- 
usually wide-spread. The new law has been 
called by many insurance men who have closely 
analyzed it one of the most important steps 
forward in insurance legislation taken anywhere 
in the country within late years.. 
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THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
‘ournal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 
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Ten Years’ Growth and Waste— 
1919 to 1928 

STUDY of the various components 

of the table entitled Ten Years 
Growth and Waste, shown on another 
page of this issue, together with the data 
which has appeared in the two preceding 
ten-year periods would seem to indicate 
that the lapse termination is showing 
a depressingly progressive increase. 
When we consider the effort that has 
been expended by companies and their 
affiliated bureaus in combatting the forces 
of lapsation, we are perforce led to the 
discomforting conclusion that there is 
something lacking in the methods they 
are using or else some of the modern 
sales devices, particularly program sell- 
ing, have a decided reaction resulting in 
an increased number of insurance poli- 
cies which are terminated. 

The amount of new paid-for business 
written, because of its enormous ag- 
gregate and yearly increase is annually a 
source of marvel to those who read the 
figures. It is impressive of the universal 
demand for life protection and of the 
ability of the life insurance agent to pre- 
sent his story; but when we see that over 
a ten year period, about 30 per cent of 
these large writings are nullified and end 
in the waste-basket because of lapsation 
and surrendering, we may well wonder if 
the first job of selecting proper and 


permanent coverages is done as it should 
be. 
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The value in the future of the work 
now being done by companies and the 
Life Underwriters’ Association in rais- 
ing the standard of agents particularly 
through the new College of Life Under- 
writers is inestimable, because of the fact 
that it teaches life underwriters to sell 
permanent life insurance as well as be- 
cause it shows them how to sell more in- 
surance. 

It seefns proper to add with regard to 
lapse possible adverse effect on lapse and 
surrender rates that program selling may 
have, that this method, because of its 
permanent characteristic, may have a 
salutary bearing on the subject in the 
years to come. 


In comparing the results of the ten- 
year periods ending with 1926, 1927 and 
1928 respectively, it is found that the per- 
centage of lapses and surrenders to new 
issues is constantlycmfwyp mfiwyp mfwy 
this ratio was 28.34%; in 1927 it was 
29.41% and in 1928 it was 30.62%. 
This represents an increase of 3.77% in 
the 1927 decade over that of 1926 and 
one of 4.12% in the 1928 decade over 
that of 1927. The ratio for 1926 of 
lapses and surrenders of new issues was 
20.34% ; for 1927 it was 29.41% and for 
1928 30.62%. Of this combined rate for 
the three periods, the major portion of 
the increase was due to lapsation, because 
for three decades, the lapsation roaio 
was 17.4%, 17.68% and 18.56%, re- 
spectively. 

In the table appearing on page 11 of 
this issue, there is shown the record of 
twenty-seven of the older life insurance 
companies in the ten years ending with 
December 31, 1928. This table shows 
only those companies which restrict their 
business to ordinary and group insurance, 
and group insurance is eliminated from 
consideration, so that only the record of 
ordinary business is given. 

The table shows that the total amount 
of new business issued and paid for dur- 
ing the ten year period was $46,059,071.- 
882. During the same period, the same 
companies terminated through lapse $8,- 
548,082,042, while the surrendered insur- 
ance was $5,552,790,465 for a total termi- 
nation of $14,100,872,508, with a com- 
bined termination ratio for the two 
factors of 30.62%. 

On the amount of insurance terminated 


5 


ies to policyholders ini the aggtéegate $1,- 
407,164,496. This was an average amount 
for the twenty-seven companies of 
$253.41 on each $1,000 worth of insur- 
ance surrendered. It is interesting to note 
variations on this point as between com- 
panies ranging from $78.15 per thou- 
sand for one company to $526.81 for an- 
other company. 

In the ratio of the two terminations to 
new issues, the range for companies was 
from 21.41% to 58.81%. 

The total amount gained in insurance 
in force during the period for the com- 
panies amounted to $24,925,048,510, the 
rate of gain to new issues for the group 
was 54.11% and varied for the individual 
companies from 67.52% to 19.87%. The 
ratio showing the percentage of gain in 
insurance in force from I9gI9 to 1928 
was 159.86 while the range varied 
from 23.85% to 368.10%, and all but 
four of the twenty-seven companies 
showed more than double their insurance 
in force during the ten years under dis- 
cussion. Due to the fact that the tre- 
mendous impetus which carried the total 
amount of life insurance in force to be- 
yond the one hundred billion mark oc- 
curred after the beginning of the 1926 
decade, it is natural that the percentage 
of gain on the insurance in force for the 
1928 decade should be progressively be- 
low the two previous decades, the gain 
in 1926 being 462.54 and in 1927 160.93. 


- 





Continuing a Great Work 

ITH Fire Prevention Week close 

at hand our thoughts naturally 
turn to the fact that if more money was 
spent for fire prevention it would mate- 
rially decrease the expenditures neces- 
sary for fighting fires. With the applica- 
tion of present-day engineering knowl- 
edge and common sense most fires can 
positively be prevented. From all parts 
of the United States and Canada come re- 
ports of heavy losses through forest fires, 
most of which are due entirely to care- 
lessness, while some, of course, are 
started ‘by lightning. The exceptional 
dryness of the woods has been favorable 
to the rapid spread, but this could be 
overcome to a large extent through the 
building and clearing of fire lanes and 
cleaning up fallen timber and trash. Very 
little money has been devoted to this 
work, whereas vast sums are spent each 


by surrender, there was paid by compan- year to extinguish fires that could, in a 
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great measure, be prevented by the above 
methods. 

President Hoover said: “Fire losses 
are, in effect, a tax on every man, woman 
and child in the United States.” Last 
year over a half billion dollars were lost 
through fires in the United States and 
Canada, and if incalculable indirect losses 
due to the interruption of business, over- 
head expenses of insurance and upkeep 
expenses on fire protection facilities were 
included the individual burden, which 
was about $4.00 per person, would be 
multiplied tw» or three times. Besides 


the high financial loss some ten thousand 
people lost their lives by fire last year, 
not to mention the fact that twice 
as many were injured as well as 
being thrown out of employment. 

We had brought to our attention re- 
cently a case in which, if proper methods 
of prevention had been used, a serious 
catastrophe might have been prevented. 
On August 19 the town of Lloydminster, 
Saskatchewan, suffered a loss af over a 
million dollars through a fire that wiped 
out almost the entire business district. 
Another case is that of Prestonburg, 





Kentucky, where all fire insurance is 
likely to be cancelled on account of the 
existing fire hazards. 

That fire prevention does pay we have 
a list of seven cities where precautionary 
measures have been maintained during 
the past few years: 


PER CAPITA FIRE LOSS 
1924-25 1926 1927 1928 


City (Average) 
GPR esses snceons $2.61 $1.04 $ .90 $ .50 
Norfolk, Va.......... 6.17 1.79 1.93 1.79 
Memphis, Tenn... ... 6.80 3.36 2.88 2.55 
Dulutn, Tenn........ 4.72 5.41 3.82 3.17 
Rochester, N. Y...... 2.07 1.51 1.39 1.81 
Greensboro, N.C..... 2.89 3.29 1.45 76 





Southwestern Life Directors 
Name New Officers 





Former Vice-President T. L. Brad- 
ford Elected Chairman of the 
Board—Hillsman Taylor 
Director 
Datias, Tex., Aug. 29.—Following the an- 
nouncement from St. Louis that the majority 
of the stock of the Southwestern Life Insur- 
ance Company of Dallas had been sold to the 
Missouri State Life Insurance a special meet- 
ing of the board of the Dallas concern was 
held and T. L. Bradford, former vice-president, 
was elected chairman of the board, and C. F. 
O’Donnell, general counsel. Richard R: Lee, 
former secretary, was named vice-president to 
succeed Mr. Bradford; E. G. Brown was 
elected vice-president and actuary, T. L. Brad- 
ford, Jr., vice-president and treasurer; R. A. 
Goodman, vice-president and secretary. E. R. 
Brown, of the Magnolia Petroleum company, 
and Hillsman Taylor, president of the Missouri 
State Life, were added to the board of directors. 


Life Company Asks for 
Restraining Order 





Charge Competitor With Unfair Busi- 
ness Methods in Diverting Busi- 
ness Through Former Agents 


San Francisco, Cauir., Aug. 30.—The 
Peoples Mutual Life Insurance Company has 
asked the Superior Court for an injunction re- 
straining the Associated Life Insurance Com- 
pany from soliciting its policyholders through 
agents which were formerly in the employ of 
the company. In the complaint, which was filed 
by A. B. Weiler, attorney for the company, it 
is alleged that the Associated Life has re- 
quested agents and employees of the Peoples to 
join the Associated, has made false statements 
concerning the financial status of the company, 
and has stated that the company was about to 
be sold. It also alleges that three agents while 
in the employ of the Peoples were also in the 
employ of the Associated Life for the sole pur- 
pose of diverting policyholders and agents to 
the latter. 


Life Insurance 








futile discussion. 











East Winds and Overcoats 


Lowell was an uncompromising foe of 
Arguing the inevitable, he 
believed, was the height of folly. 


“The only argument against the 
east wind,” he said, to prove 
his position, “is an overcoat.” 


Had he been a salesman of life 
insurance he might have put it 
differently, and said: 


“The only argument against the 
uncertainty of life is an 
insurance policy.” 


The Prudential 


Insurance Company of America 
Epwarp D. Durrizetp, President 
Fiome Office, Newark, New Jersey 
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Latest Draft of Business Program tension Institute, Inc. Action Based on Successful Applica- 
Gives Complete List of Speskers 12:15 P. M. “The Market for the Second tion of Group Contracts in : 
ives p 2 2 P Hundred Billion,” by Walton L. Crocker, Presi- Industry : 
and Their Subjects dent, John Hancock Mutual Life Insurance # 
Company. 
The following is the latest draft of the pro- ; AFTERNOON SESSION Group life insurance to be furnished by the : 
gram of the Fortieth Annual Convention of 2:10 P. M. Introduction of distinguished and United States Government to all its employees é 
ca. Matinaaat A ee f Life Und : special guests, by Paul F. Clark, President, Na- ts a neéneell taeda “wie eee ee 3 
the National Association of Lite Underwriters, _ tional Association of Life Underwriters. — y y 
to be held in the Hotel Mayflower, Washing- 2:45 P.M. “Conserving the First While We States Chamber of Commerce. The statement 
ton, D. C., September 23-27. The times given Create the Second Hundred Billion,” by Thos. issued by the chamber outlined the entire proj- 
in this program are not yet definite, and some !. Parkinson, President, Equitable Life As- ect and read, in part, as follows: d 
changes may have to be made at the last mo- *“7S2C° Society of the United States. A proposal that the Federal Government es- 
ges y oo oe ee ae = Dr. C. E. Albright, Northwestern Mutual - P 7 Pe a 
ment. Many of the speakers listed have been Life, Milwaukee, Wis., Methods through which tablish and administer a plan of low-rate group bY: 
previously announced through the columns of I have managed to sell over $50,000,000 of life or blanket insurance for its employees will be a 
this journal, but the following is the first com- aS P 7 Me pence fi hg discussed at an official conference in Washington 3 
’ . . i , . M. elling to Women in the Era : . 
plete capa of the official program as ar- oe ce ond Hundred Bilton,” by Fae tt. September 6. The proposal is one of the most 
ranged to date: Ditzler, Frazer Agency, Connecticut Mutual important ever advanced in connection with the 
Life Insurance Company. government personnel, affecting as it does every 
: Monday, September 23 4:25 P. M. “The Second Hundred Billion member of the nation’s great army of workers, 
; 10:00 A. M. Meeting of the Board of Salesman: He Faces East,” by Roger B. Hull, joy numbering more than 500,000. 
N Trustees of the National Association. All-day Managing Director and General Counsel, Na- The id ident! b t ti 
: session. 2:00 P. M. Meeting of the Board of _ tional Association of Life Underwriters. . “ aS Seay Was Oe a a 
Trustees of the American College of Life shaiahise of the New York Federal Business Association, 
Underwriters. 8:00 P: M. Reception, Geand Ball Ream, * ee — - - sae in 
T d S bor 26 Mayflower Hotel, in honor of Paul F. Clark, ‘SU#78°° the various Federal offices in and near 
uesday, September : President, National Association of Life Un- New York, and was suggested to Rear Ad- 
10:00 A, M. Meeting of the Executive Com- — gerwriters. miral Rosseau, the chief co-ordinator of the 
mittee of the National Association. All-day “Washington From Dawn to Dusk,” talk-by United States 
session. : : 
Charles Colfax Long. Reception followed by : f 
Wed J g her 25 music and dancing. Admiral Rosseau turned the suggestion over 
ednesday, September to Major Alfred H. Erck, chairman of the in- 
8:00 A. M. Breakfast and Conference. Thursday, September 26 terdepartmental board on simplified office pro- 
Members of the Million Dollar Round Table. 8:00 A. M. Breakfast (complimentary) to al Tite headed catdek nail tte tl 
8:00 A. M. Breakfast (complimentary) sal- the officers of the life insurance companies, in- ‘SCUT® *31S DOard, which was Created by the 
aried executives of local associations. 8:00 surance commissioners and superintendents, spe- Bureau of the Budget and which functions un- 
A. M. Breakfast (complimentary), represen- cial guests, representatives of affiliated life in- der Admiral Rosseau, is composed of seventeen 
tatives of the press. surance organizations, a Fo trustees of of the Government’s chief clerks located in p 
the National Association of Life Underwriters. . +4: bE 
Morninc SESSION 8:00 A. M. Breakfast (Dutch treat), women Washington. In addition to: simplified ofhee 
9:35 A. M. Address of welcome by Harold of the profession and guests. procedure the board also has under considera- 
D. Krafft, president, Life Underwriters Associa- hainiiceeds Meieias tion a number of personnel problems. 
t . . *. . . y\ N N . . 
Se bsg and Commissioner 9:30 A. M. “Setting Em Up for the Second The next meeting of the board is scheduled 
9:50 A. BL. Gasser of te Gévention ty Hundred Billion,” by Arthur E. Bagley, Na- for September 6, and it is at this time that the 
Paul F. Clark, president, National Association tional Health Broadcaster, Metropolitan Life question of a Federal plan of group insurance 
of: Life Uidecesibies. Insurance ore ‘ ims : will come up. Major Erck already has writ- 
sagen hema story of what fm To Prsinag oP “sits.” i A wkend a ten to the chief clerks asking them what they 
Julian S. ee tee eee Coa eral Manager, Union Central Life Insurance think of the proposal and whether they believe 
mittee, National "Association of Life Under- Company. it would prove popular with the employees, so 
t is «al (Concluded on page 41) (Concluded on page 8) 
R 
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James Elton Bragg to 
Teach Insurance 


—_———_ 


Will Act Under Joint Auspices 
of New York University and 
Life Underwriters 





Unique Character in Business 





Outstanding Personal Producer as 
Well as a Nationally Known 
Organizer and Executive 





The dean of the school of commerce of New 
York University and the president of the Life 
Underwriters’ Association of the city of New 
York join in making the announcement that 
James Elton Bragg has been appointed pro- 
fessor of life insurance in the University and 
that he will serve as director of the Life 
Insurance Training Course. 

In commenting on this announcement E. J. 
Sisley, chairman of the educational committee 
of the association, stated that in response to 
the persistent demand in New York city for 
Mr. Bragg’s services in the educational field, 
the Union Central Life has graciously released 
Mr. Bragg from his duties as its-manager in 
Philadelphia. 

Mr. Bragg is a unique character in the life 
insurance business. He is one of the youngest 
men ever to be elected to the full rank of 
vice-president of a New York company. This 
honor came to him in his sixth year in the 
business when he was 32 years of age. 

In his ten years in life insurance, Mr. Bragg 
has established a solid record as a_ personal 








Advocate Group Insurance 
(Concluded from page 27) 
that by the time the meeting is called all of 
them should be ready with some fairly definite 
ideas and conclusions. 

Major Erck himself has taken no definite 
stand with regard to the proposal, and he is 
careful to make it clear that there is no inten- 
tion of trying to impose anything upon the em- 
ployees against their wishes. So far, he says, 
no concrete plan has been drawn up.” 

The article quotes from the preliminary re- 
port of William H. McReynolds, who is direct- 
ing the field survey for the personnel classifica- 
tion board to determine how conditions in pri- 
vate business compare with those in the govern- 
ment service. As to the extent of group insur- 
anc this preliminary report says: 

In the board’s survey 828 firms, having 239,- 
624 employees, are found to have group insur- 
ance plan. These figures represent 67 per cent 
of the total offices and 62 per cent of the em- 
ployees covered by the general information 
schedules. A standard practice is clearly indi- 
cated. The extent to which group insurance 
obtains today, as revealed by the survey, is far 
in excess of the estimates which various stu- 
dents of insurance have made in recent years. 


Life Insurance 





He has gained distinction for con- 


producer. 
structive achievement as an officer and trustee 
of the National Association. of Life Under- 
writers. He has contributed to the develop- 
ment of the local association of life under- 
writers’ in New York and Philadelphia. He 
has earned a national reputation as a lecturer 
and salesman on professional life underwriting. 
He has created a steady demand on the part 
of the trade papers for his clear, forceful 


America and has come “successfully through 
the crucible of building a small agency from 
the bottom. In the second year of his work 
in Philadelphia his agency business showed an 
increase of 67 per cent in paid-for business 
over the year before. 

Mr. Bragg brings to his task in the Univer- 
sity a background of intensive experience in 
the marketing problem of life insurance, and 
a scholarship which has stood the test of “per- 
formance” in the life insurance business. He 


articles on life insurance problems. He has 
conducted classes in New York University, 
the University of Buffalo, University of 
Oklahoma, University of Pittsburgh, and in 
these classes has aided in the training of more 
than 1,000 agents. He has been the assistant 
manager of one of the largest agencies in 


is regarded by leaders in the business as with- 
out a peer in the field of vocational education. 

Mr. Bragg will maintain his contact with the 
business as an independent personal producer, 
and as a consultant on sales promotion and 
organization problems. 
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New York Life Directors 


The success of any Company is primarily a matter 
of management—that is, of MEN. Following 
is a list of Directors, New York Life Insur- 
ance Company, the most recently elected 
being Calvin Coolidge: 
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LAWRENCE F. ABBOTT.......... Director Valentine & Co. 
POTADN ME MERTENS: 555.685 cio siswcieissiecancaaiess Manufacturer 
INATEIA TRIP PAIN 05 565 6 0010105 o:sn0'e ocisiaisins Textiles 
CORNELIUS N. BLISS............. Commission Dry Goods 
A MORTIMER N. BUCKNER. .Chairman of Board, New York 
5) , Trust Co. 
S THOMAS A. BUCKNER...........00000000+ Vice-President 
» 


NICHOLAS MURRAY BUTLER. .Pres’t Columbia University 
CALVIN COOLIDGE. .Former President of the United States 
GEORGE B. CORTELYOU...... Pres’t Consolidated Gas Co. 






























WALTER W. HEAD......... Pres’t State Bank of Chicago 
CHARLES D. HILLES.................. Insurance Manager 
ALBA B. JOHNSON............. Retired, Philadelphia, Pa. 


VAW 


PERCY H. JOHNSTON... .Pres’t Chemical Bank & Trust Co 
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WILLARD V. KING. .Chair. Advisory Board, Irving Trust Co. a 

DARWIN P. KINGSLEY.................2e0000+ President bs 
> RICHARD L MANNING... .Farmer, Columbia, So. Carolina @ 
JOHN GUMAUBURN  cccssacacecccovuiocesececeal Lawyer A 

GERRISH H. MILLIKEN.......... Deering, Milliken & Co. S 












FRANK PRESBREY....... Frank Presbrey Co., Advertising 
JOHN J. PULLEYN......Pres’t Emigrant Ind. Savings Bank 
FLEMING H. REVELL. ...Fleming H. Revell Co., Publishe 
GEORGE M. REYNOLDS Chairman of Executive Committee 
Continental Illinois Bank & Trust 
Co., Chicago 
HIRAM R. STEELE...... Steele, DeFriese & Steele, Lawyers 
JESSE ISIDORE STRAUS. .President R. H. Macy & Co., Inc. 
RIDLEY WATTS.......... Ridley Watts & Co., Dry Goods 
Commission 
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DARWIN P. KINGSLEY, President 






NEW YORK LIFE INSURANCE 














KI 
COMPANY 
MADISON SQUARE, NEW YORK, N. Y. 
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A. Rushton Allen Succeeds 
Bragg as Manager 





Takes Over Philadelphia Agency of 
Union Central Life Insurance 
Company 
Appointment of A. Rushton Allen as manager 
of the Philadelphia Agency of The Union 
Central Life Insurance Company, effective 
Sept. 1, has been made by Jerome Clark, super- 

intendent of agencies. 

Mr. Allen succeds to the position of sole 
manager following the resignation of James 
Elton Bragg with whom he has been co-mana- 
ger since July 1, this year. Mr. Bragg will be- 
come head of the New York University School 
of Insurance. He has been manager at Phila- 
delphia since Jan. 1, 1927, and was formerly 
vice-president of The Manhattan Life. 

Mr. Allen has been with the company only 
since July 1. He is an authority on Life Insur- 
ance trusts, business purchase agreements and 
taxation. He is a graduate of the University 
of Pennsylvania and the Cleveland Law School 
and a member of the bar in the states of Ohio 
and Pennsylvania. He was general agent for 
The Provident Mutual in New York from 1915 
to 1919 and in Cleveland from 1919 to 1928 
He is in territory thoroughly familiar to him, 
for Philadelphia is his native city. 

Mr. Allen’s experience and knowledge on le- 
gal matters pertaining to Life Insurance has 
given him a national reputation as an expert 
and made him much in demand as a speaker 
on subjects of this type. He is listed as a 
speaker on the program of the Washington 
meeting of the National Underwriters Asso- 
ciation to be held this month. 


The board of directors of the Metropolitan 
Life Insurance Company, New York, have 
appointed Francis J. Geist an assistant secretary 
of the company. 














IN SUMMER 


or in winter the representatives and 
policyholders of the Massachusetts 
Mutual enjoy not only the great re- 
sources and splendid facilities of this 
Company, but also that mutual counsel 
and co-operation which make every re- 
lationshp a definite advantage to all 
those who rely on our service. 


Massachusetts Mutual 
Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quar- 


ters of Insurance in Force 
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Takes Charge of Actuarial 
Department 





William M. Morris Made Vice- 
President of Atlantic Life 
Insurance Company 
Election of William Macgregor Morris as 
vice-president in charge of its actuarial and 
underwriting activities is announced by the 
Atlantic Life of Richmond, Va. Mr. Morris 
will enter upon his new duties October 1. A 
native of Scotland, he has had a wide actuarial 
experience in that country as well as in Canada 





W. M. Morris 


and the United States. He was educated at 
George Watson’ College, Edinborough, which 
has produced some of America’s most prominent 
actuaries. He was born in that city January 
3, 1890. He comes to the Atlantic from the 
Guardian Life of New York. He became 
assistant actuary of this company in 1926 after 
being associated with a company in Montreal 
for a time in an actuarial capacity. He was 
advanced to the position of associate actuary 
of the Guardian last year. During the World 
War, he served with the Royal Scots of. the 
British infantry, attaining the rank of captain 
and adjutant. He was wounded once in action. 

In commenting upon the election of Mr. 
Morris as vice-president, President Swink said: 
“Securing the services of Mr. Morris will 
enable us to proceed more rapidly in our 
program of advancement and expansion that 
has been undertaken since the first of the year. 
Since January 1, Atlantic has entered five States 
in which we were not previously licensed to 
operate. We are now licensed in twenty States 
and the District of Columbia. We have already 
announced two new contracts this year and 
another will be made public within a few 
weeks.” 


—Construction on the new $400,000 addition of The 
Lincoln National Life Insurance Company Home Of- 
fice building at Fort Wayne is progressing rapidly. 


San Francisco Life Under- 
writers Honor Riehle 





Equitable Life Manager’s Address 
Draws Largest Gathering in His- 
tory of the Association 

San Francisco, Cartr., Aug. 30.—The largest 


meeting in the history of the San Francisco 


Life Underwriters’ Association assembled at 
the Hotel St. Francis on August 28th in honor 
of Theodore Martin Riehle, associate manager 
of the Equitable Life Assurance Society at New 
York, and author of the “Riehle Business Sales 
Plan.” Frank P. Ebertz, president of the San 
Francisco Life Underwriters’ Association, pre- 
sided at the meeting, and Ben F. Shapiro, man- 
ager of the San Francisco office of the Equit- 
able Life, was chairman of the day and intro- 
duced Mr. Riehle. Besides Riehle’s talk the life 
underwriters were entertained by Walter Kraus- 
grill, popular orchestra leader and member of 
the Equitable staff; Billy Scott; Bud Wilkie, 
and Jimmie Barr. 

Mr. Riehle told the underwriters that their 
mission in life was to sell insurance and not 
conduct individual classes of education on the 
subject with the so-called prospect as the target 
for this effort. In applying life insurance to 
business needs, he also said that the considera- 
tion, or premium, had to be adapted to the 
terms of the business to be protected. More 
than 100 life underwriters were turned away 
from the luncheon, many of these returning 
later to hear the speaker. 


Receivership Suit Dismissed 

A receivership suit filed against the Western 
States Life Assurance Company of Clayton, 
Mo., was dismissed by Circuit Judge Mulloy at 
Clayton because the complainents had failed to 
secure court costs. 

This suit was one of a series initiated by 
William O. McKenna, a former employe of 
the company, as it and other insurance com- 
panies in which Frank J. Falzone of Clayton 
is interested. None of the suits was prosecuted, 











UNQUESTIONABLY 


We have the finest disability contracts 
available today. A full line of non- 
cancellable, non-medical and other at- 
tractive policies. 












Some good territories may be had in 
Michigan, Pennsylvania, Indiana, II- 
linois, Missouri and California. 


Inquiries invited from underwriters 
who know the best. Liberal contracts 
to producers. 


INCOME GUARANTY COMPANY. 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 ' 
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MISSOURI 
STATE 
LIFE 


The Progressive Company 























HE continued rapid growth and 
expansion of the Missouri State 
Life has back of it the Progressive 
ideas and careful planning of seasoned 
executives plus the active and hearty 
co-operation of a happy, hard-hitting 
field force. {Power to drive straight 
ahead on production is due to careful Miniitied Brits eer 
selection of agents, close co-operation 

with those selected and high aggres- sine hia cuitaaaiis 
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field. The Company is rapidly near- Insurance in Force Over : 
ing the “Billion and a Quarter” mark $1,200,000,000.00 

in amount of insurance in force. 
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Outlines of Canadian 
Life Insurance 


Canada Life Assurance Official 
Gives Short History 
of Business 


Six Billion Now In Force 


Speaker’s Company Carries on Same 
Name of First: Business to Enter 
Dominion 











The romance of life insurance is one ‘of the 
most interesting phases of modern business de- 
velopment, :\W. G. Keddie of the Canada Life 
told members of the Canadian Club, Ottawa, 
following luncheon on August 28. Today 
there was more than six billion dollars of life 
insurance in force in Canada, more than a bil- 
lion dollars had been returned to policyholders 
and some three million dollars of new life in- 
surance was written every day of the year in 
Canada. 

The first life insurance company was founded 
in England 221 years ago, and like many other 
early companies was for the support of widows 
of the clergy. At first companies charged the 
same premium for all ages. In 1750 the Equit- 
able of London commenced to graduate pre- 
miums according to age. This company still 
survived and had never had an agent, or paid 
a commission to secure a policy or directly 
solicited business in a personal manner. 

Fire and marine insurance were a much older 
form of the insurance idea than was life in- 
surance. In 1666, following the great fire of 
London, many insurance companies sprung up 
there. It was the practice for each company 
to have its own fire-fighting force. A co- 
operative fire-fighting unit owned by the in- 
surance companies did duty in London till 1866, 
when the city took over the work. 

The first Canadian life insurance company 
was formed in Hamilton, Ontario, in 1847, and 
was the company known as the Canada Life 
Assurance Company, for which company Mr. 
Keddie is manager at Ottawa, Canada. 


Big Increase for August 

The paid-for business for the Ives & Myrick, 
office of the Mutual Life Insurance Co. of 
New York for the month of August, 1929, was 
$3,051,791 as compared with $2,770,350 for 
1928. For the year the total paid-for business 
amounted to $33,553,507, as compared with 
$30,878,321 in 1928. 


Stock Issue Sold Out 

NASHVILLE, TENN., August 31.—President A. 
M. Burton, of the Life & Casualty, announces 
that the company has no more stock for sale 
at the present time. When the last issue was 
declared, many old stockholders waived their 
rights, in accordance with a suggestion by Mr. 
Burton, in order that the field force might ac- 
quire the shares. The new issue was largely 
bought by managers and agents. 
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Baltimore Life Underwriters List 
Officers 

BaLtimoreE, Mp., September 2—H. H. Mc- 
Bratney has been named by the nominating 
committee as the unopposed candidate for pres- 
ident of the Baltimore Life Underwriters As- 
sociation at the annual election of officers to be 
held at the Emerson Hotel on September 12. 


The complete list of officers as named by the 
committee, all of whom are unopposed, are B. 
Leo Talley, vice-president; G. S. Robertson, 
secretary-treasurer, and R. Earle Greenlee, 
Perrin H. Lowry, George A. Myer, Arch W. 
Peake, Fred A. Savage, Jr., and Friend L. 
Wells members of the executive committee. 


ll 


J. W. Slattery Made Branch Office 
Manager 

The Pan-American Life Insurance Company, 
New Orleans, La., announces the appointment 
of J. Walter Slattery as manager of its Hous- 
ton branch office. Mr. Slattery is a life insur- 
ance man of many years of experience and en- 
joys a reputation of being a successful personal 
producer as well as an organization builder. 

Frank J. Story was the company’s former 
manager at Houston, but resigned his position 
on September 1 in order to return to personal 
production. Mr. Story will remain with the 
Pan-American as a member of the Houston 
agency. 





























Life Companies 


and Trust Organizations 


I F WE examine the scope of the serv- 
ices performed by life insurance companies and 
trust organizations—including in the latter 
term trust sections of commercial banks, we 
shall find a broad field of co-operation. 

While the general character of each is 
fiduciary, the two instrumentalities are not 
natural competitors. They are more nearly 
like allies, although their activities are distine 
tive. 

Each suggests, initiates, activity for the other. 
Each furnishes service for which the other is 
not equipped; one the insurance of the pro- 
ductive value, accumulated and prospective, of 
human life; the other the administration of 
trusteeships, of which many proceed from life 
insurance., 

There is no doubt that the two can supple- 
ment as well as compliment each other, and it 
is noteworthy that the banks and trust com- 
panies have realized this fact and applied it in 
a practical way. On the other hand, it is 
evident to me that a corresponding interest in 
the promotion of the welfare of the banking 
and trust companies is now a part of the pro- 
gram of every wide-awake life insurance man. 


WALTON L. CROCKER, President 





LIFE INSURANCE COMPANY 
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INQUIRY BUREAU, 197 CLARENDON ST., BOSTON, MASS. 


Please send booklet, “Estate Conservation and Life Insurance Trusts.” 
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“All work and no play 
makes Jack a dull boy” 


Sometimes we have a contest just for the fun of it, 
other times “for blood’’—but generally for prizes. 

In April last year the field took Jos. W. Jones 
(Agency Vice President) on a birthday fishing trip. 
He caught 1779 little toy fish, now mounted and 
framed in his office. Every fish meantanapp. That 
contest—for fun—was a world beater. 

This summer we're trying a new game—‘‘The 
Mental Hazard Handicap’’—for prizes. Every man 
is matched against his own production record, and if 
he can whip himself—he wins. 

No dull days for us, thank ycu! The spice of 
variety makes keener salesmen. 





THE FRANKLIN LIFE INSURANCE CO. 




























IF 


You Are 
Interested 
in 
















Prospect Service Plans 
Attractive Literature 
Clubs and Contests 
Peppy Conventions 
Health Conservation Service 


Write for “A Frank Talk on Your Future” 
Address J. J. S. Agency Dept. 
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THAN ONE HUNDRED MILLIONS IN FORCE 











Adjustments 


For many years this company and its pred- 
ecessor have been building up a golden 
“Good Will” with a wide range of satis- 
fied policy holders through prompt adjust- 
ments of all proper claims. 


The company’sagents have profited greatl 
through the “Good Will” thus created sd 
their territories. 


This has been a powerful factor in increas- 
ing the company’s and its agents’ business. 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE 
1600 Arch Street, Philadelphia 


























“‘Hello, Joe. What do you say to a round of golf? Everything’s 
pretty dull today.” 

“Make it Saturday afternoon, Walt. The Reliance Life prospect- 
finding service takes dullness out of my days. This afternoon I 
have appointments to see five real prospects who want to know 
about Perfect Protection.” 
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Joint Convention Planned 
for Chicago 


Sales Research Bureau and 
Life Agency Officers 
Outline Program 





Sykes and Fulton Chairmen 





Meeting Scheduled for Last Three 
Days in October Will Be Well 
Attended 





The annual meeting of the Association of Life 
Agency Officers will be held in conjunction with 
that of the Life Insurance Sales Research Bu- 
reau, October 27-31, at the Edgewater Beach 
Hotel, Chicago, Ill. 

Frank H. Sykes, vice-president of the Fidel- 
ity Mutual Life Insurance Company and chair- 
man of the association, will preside at their ses- 
sions, and James A. Fulton, agency vice-presi- 
dent of the Home Life of New York, will pre- 
side at the Bureau sessions. 

The program oi the meeting will include re- 
ports on educational studies, covering the sub- 
jects of Field Schools, Training Managers to 
Teach Agents, the Functions of Educational 
Departments; a discussion and demonstration 
of the use of slide films as educational helps; 
a report on the investigation concerning a na- 
tional advertising campaign for life insurance 
companies. 

The association now has more than 190 mem- 
ber companies, the largest group represented in 
any life insurance organization. The insurance 
in force held by this group represents more than 
90 per cent of the total ordinary legal reserve 
life insurance in the United States and Canada. 





Fire Company Buys Group Contract 
from Prudential 

Group life insurance protection has recently 
been acquired by the Dubuque Fire and Marine 
Insurance Company of Dubuque, Ia., for ‘the 
protection of that company’s 94 employees, 
through a policy issued by the Prudential Insur- 
ance Company of America. The total amount 
of the policy involved is $94,000. 

Each worker is insured for $1000 and the 
policy is of’ the: contributory typé, the workers 
paying’a part of the premiums and the employ- 
ing company: assuming the remainder of the 
cost. 

Modernized Library Facilities 

As a means of facilitating business research 
and increasing interest in insurance study, the 
library of The Lincoln National Life Insurance 
Company has issued a _ twenty-four page 
catalogue containing’ a list of the books. in- 
stalled. In addition to the title, the author 
and the call number of the. volume is also 
published. The. catalogue is.in two main parts; 
the first, listing the actual: volumes held; each 
catalogued under a-separate subhead for ease 
in reference; and the second, listing the maga- 
zines and periodicals regularly in the library. 
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Modern Woodmen of St. Louis Join 
in Protest 

A mass meeting of members of the Modern 
Woodmen of America residing in St. Louis 
and vicinity was held the night of September 
3 at Hibernian Hall, 3617 Finney avenue, St. 
Louis, to consider means of restraining the 
head camp at Rock Island, Ill., from changing 
the present form of beneficial assessment in- 
surance that of an old line life insurance 
society. 

At a meeting of committees from camps in 
St. Louis and St. Louis county held on August 
24 it was decided to use legal means to pre- 
vent the change in the insurance methods. 
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“Breakers 


ATLANTIC CITY N.J. 


FRONT: 


PREFERRED— 


In all seasons by those 
who know and wish the 


best upon either the 
American or European 
Plans. 


Sensible Rates Withal! 


HILLMAN MANAGEMENT 























GPAPPPPAI AAP PDAS AAA PPP PPPPE REARS 


Scranton: Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
‘with clean records and with ability to handle 
Address 


Exclusive, care of THE SPECT. ATOR 









Jos. B. Thompson Is Reappointed 
Insurance Commissioner 





Missouri Governor Delays.Action. So 
That New Four-Year Term Starts 
With Salary Raise 


Governor Henry S. Caulfield of Missouri 
on August 27 reappointed Joseph B. Thompson 
of Kansas City, Mo., superintendent of the 
Missouri Insurance Department..for..a four- 
year term to end on July 1, 1933, or until 
his successor is named. 

Thompson was named superintendent last 
March to fill the unexpired term of Former 
Superintendent Ben C. Hyde, who had resigned 
because of ill health. 

Governor Caulfield delayed renaming Thomp- 
son until the effective date of the act which 
increased the salary of the superintendent from 
$3,000 to $6,000 a year. However, all fees 
heretofore collected. by the superintendent for 
receiverships, services on boards in connection 
with re-insurance .deals, mergers, ete., are to 
go into the State treasury. During the past 
seven or eight years the $3,000 salary plus 
his personal fees has netted the Missouri In- 
surance Department from $5,000 to $6,000 a 
year. 

On August 27 the salary of Joseph F. Rolland, 
deputy State superintendent of insurance was 
increased from $2,600 to $4,500 a year. 


Charged With Murder for Insurance 

CotumBiA, S. C., August 31—Harry K. 
Sligh and James Hoover are charged with the 
murder of Harry Loving, of Huntington, 
W. Va., as a part of a scheme’ to collect insur- 
ance on the life of Sligh. Loving’s body was 
interred at Anderson, S. C., nearly two years 
ago, as that of Sligh, after it had been burned. 
Sligh was recently apprehended at Los Angeles, 
California, and will be brought back to Georgia 
for trial, the murder having been committed 
in that State. 


—Joseph P. Licklider, director of publicity and sales 
research for the Missouri State Life Insurance Com- 
pany, and also president of the St. Louis Advertising 
Club, represented his company in the St. Louis dele- 
gation of business men who attended the Missouri 
State Fair at Sedalia, Mo., last week. 
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FIRE RE-INSURANCE 





Treaty and Facultative 


Re-Insurance Corporation 
of America 


60 John Street, New York, N. Y. 


President Secretary 
HORACER.WEMPLE H.D.BURROUGH 


| 
TOTAL ASSETS $2,154,292.71 


DIVISION OFFICES 


Western Department Pacific Coast Department 


172 W. Jackson Boulevard 114 Sansome Street 
Chicago, Illinois San Francisco, California 























Just After Its Year 
of Greatest Progress 


—this Company is establish- 
ing new records of produc- 
tion month by month. Splen- 
did opportunities in nine 
Pacific Coast and Rocky 
Mountain States for indus- 
trious men with good rec- 
ords. Direct Home Office 
contracts that give you all 
you earn. 


CALIFORNIA STATE LIFE 


INSURANCE COMPANY 


J. ROY KRUSE, President 
JAMES H. COLLINS, Supt. of Agencies 


Home Office: Sacramento 
































A POLICY YOU CAN SELL! 


Our Company offers complete protection 


$5,000 
ALL IN ONE POLICY 
Any natural death 


Any accidental death 
Certain accidental deaths 


Accident Benefits $50 per WEEK 
for fifty-two weeks. 
$25 per WEEK thereafter 
Disability Income, Waiver of 


Premiums, etc. 


Also $5,000 “Preferred Risk” Policy—high value— 
low premiums; age 35, $19.91 per $1,000. Endow- 
ment age, 85—Juveniles, age 10 years and upward 
—Monthly Income—Non-medical. 

Insures and assures your client’s future and yours. 


Are you interested in an agency? Our Vice-Pres- 
ident, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly. 


UNITED LIFE 
AND ACCIDENT INSURANCE CO. 


Concord, 
New Hampshire 


INQUIRE! 








SUCCESSFUL ANSWERS TO 
C. L. U. DEGREE QUESTIONS 


The Question and Answer Series of the Chartered Life 
Underwriters’ Examination published in five installments in 
THE INSURANCE FIELD, aroused such intense interest 
throughout the country that in response to the many re- 
one from our subscribers, we have reprinted it in book- 
let form. 


32 pages, 6” x 9”, crammed with absorbing fundamentals 
of the life insurance business, including Life Insurance 
Salesmanship, Commercial and Insurance Law, Finance 
and General Educational features. 


This series does not purport to show perfect answers to 
each question, nor to indicate that the answers presented 
were the best that appeared on any paper, but rather to give 
representative answers. Many of the questions and prob- 
lems involved the use of judgment on the part of the can- 
didate. Accordingly, no hard and fast solution could be 
expected. Credit was given for the reasonableness of a 
candidate’s answer and the intelligence with which he ap- 
plied his knowledge. 


Single copy $1.00, postpaid 
Discount on quantity orders 
Send Your Order to 


THE INSURANCE FIELD CO. 


P. O. Box 617 Louisville, Ky. 
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Charlotte Life to Begin Business 
in December 





Capital Amounting to $200,000 to Be 
Widely Distributed Over North 
Carolina 

CuarwoTTe, N. C., August 31—The Char- 
lotte Life will begin operations in December of 
the present year, with a paid in capital of 
$200,000 and a paid in surplus of $100,000. John 
A. Copeland, consulting actuary, of Atlanta, 
Ga., has been engaged to prepare rate book and 
policy forms. The company’s charter has al- 
ready been granted. 

According to a statement made to a represent- 
ative of THe Specrator by J. Lester Wolfe, 
president of the company, citizens of Charlotte 
were entirely willing to subscribe the entire 
capital and surplus, but Mr. Wolfe and his asso- 
ciates who are organizing the company desire 
a wide distribution of stock. It is their idea to 
have the company become a real factor in the 
economic and business life of North Carolina, 
and they feel that this end can best be served 
if the shares are not closely held. 


Lincoln National Life Starts Minute- 
Man Drive 

The month of September begins the Minute- 
Man drive of The Lincoln National Life In- 
surance Company, of Fort Wayne, Indiana. 
This honor club of Minute-Men has been in 
operation ever since 1920 and has been rapidly 
increasing in size, importance, and _ interest 
aroused, until at present it is regarded by 
Lincoln National fieldmen as the supreme hon- 
or club of the company. The contest for mem- 
bership is staged during the last four months 
of the year and during this time it is the aim 
of every agent to produce approximately a full 
year’s quota of business for an ordinary agent. 








A TOWER OF STRENGTH 


INSURANCE IN FORCE 


TWO BILLION DOLLARS 


Assets .........$488,958,000 
Surplus ........ 54,439,000 
Total Liabilities . 434,519,000 


Interest on policy pro- 
ceeds, profits, etc., left 
with the Company. 


FIVE AND ONE HALF PER CENT 


Total investments in United 
States securities exceed 
$231,000,000 


Dividends to Policyholders increased 
for ninth successive year. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 























Statement given out from the John Hancock 


Mutual Life Insurance Company says that re- 
cent deaths in a Chicago apartment house, from 
poisonous gas escaping from systems of me- 
chanical refrigeration, undoubtedly will lead to 
speedy correction of a serious hazard. 


Royal Union Acquires Old 
Mutual Company 





Merger With Roman Catholic Mutual 
Protective Society Approved 
by Department 

Des Mornes, Iowa, August 31—After a 
record of 50 years, the Roman Catholic Mutual 
Protective Society has been merged with the 
Royal Union Life Insurance Company, of Des 
Moines. The State insurance department has 
endorsed the merger. 

Henceforth the Royal Union will administer 
the affairs of the combined companies as a part 
of its organization. The combined company 
has assets of $30,000,000 and a surplus in ex- 
cess of $1,500,000, and more than $145,000,000 
in insurance in force. This latest acquisition 
makes eleven different life companies taken 
over by the Royal Union in recent years. 

At a meeting of the Catholic society more 
than 100 delegates voted unanimously in favor 
of the merger. Rev. Father C. B. Goetzinger, 
of Ionia, Iowa, is president of the group. The 
society had approximately $4,500,000 worth of 
insurance in force at the time of the transfer 
to the Royal Union. 

A. C. Tucker, president of the Royal Union, 
made public the fact of the consolidation, 


@ ee 
‘“ Phursday, after receiving a favorable endorse- 


ment from the State Insurance Department. 


Group Picnic Held 

On August 17, the agents of The Lincoln 
National Life Insurance Company from _ the 
Northeastern Ohio territory held a joint picnic 
and sales meeting at ‘Stafford Lake, a few miles 
from Akron, Ohio. Men and their families of 
the Ray ‘Warnock agency, of Canton; the C, E. 
Way agency, of Akron; the Hartwell and 
Thomas agency, of Ashtabula, and the T. M. 
Jones agency were present. 


TEN YEARS’ GROWTH AND WASTE (1919-1928) 


Amounts and ratios exclude group insurance 








Amount Paid Lapses and 


Per Cent. of 
Gain in 


Per Cent. of 








15 











New Business on Each Surrenders Per Cent. of Insurance in 
Issued and Lapsed Surrendered Paid for $1000 of to GaininInsur- Gainto New Force (1919 
NAME AND LOCATION OF COMPANY Paid For Insurance Insurance Surrenders Surrenders New Issues ance in Force Issues 1928) 
; $ 3 3 $ $ % $ % % 
Rettig: Life, Biante. os... 00's:6's 5 vies aes 3,065, 138,228 779,827,132 350,248,345 40,024,136 114.29 36 . 87 1,497,992,943 48 .84 222.41 
Berkshire, DS ey RO eee ee 253,652,305 35,717,489 26,202,653 7,775,768 296.71 24.41 111,034,387 43.76 117.91 
Connecticut General, Hartford... 1,181,412,722 270,978,544 147,061,470 11,497,307 78.15 35.39 647,094,165 54.78 368.10 
Connecticut Mutual, Hartford..... re. 857,024,521 156,236,269 121,848,621 20,429,620 167 .65 32.44 533,627,001 62.26 187 .16 
Hauitable, New York .........ccccceces 6,249,763,237 1,217,977,708 623,032,887 195,715,360 314.30 29 .46 3,010,948,356 48.18 156 .46 
Equitable, Des Moines. ............... 693,728,590 171,927,475 49,577,775 10,255,394 206.80 31.93 415,659,781 59.91 260 .41 
Fidelity Mutual, Philadelphia.......... 423,704,691 122,305,239 36,342,752 12,737,495 350.30 37 .42 242,554,371 57 .22 162.51 
Guardian, New VOR... coc c ecicevcccs 525,731,733 111,975,365 48,347,085 14,075,632 291.10 30.49 236,582,006 44.99 132.06 
Home late, New York. .5 6. oie siete 394,099,431 82,342,242 56,527,507 11,579,387 204.72 35.23 190,870,436 48.42 120.22 
Manhattan, New York................ 113,943,262 37,846,269 23,456,795 7,762,249 330.98 53 .82 30,851,957 27 .08 54.66 
Massachusetts Mutual, Springfield...... 1,944,202,522 209,521,458 281,420,533 39,859,816 141.63 25.25 1,313,468,240 67 .52 267 .60 
Mutual Benefit, Newark............... 2,109,257,703 242,756,326 257,173,309 84,118,187 327-22 23.70 1,338,046,150 63.44 135.51 
Mutual Life, New York............... 4,348,396,646 673,737,884 34,286,989 261,765,139 313.72 34.68 2,163,992,055 49.75 116.22 
National Life, Montpelier.............. 631,769,384 91,717,420 76,073,986 17,991,330 236.49 26 .56 332,182,030 52.58 142.29 
New England Mutual, Boston.......... 1,086,707,875 148, 126,983 90,953, 154 26,398,817 291.30 22.02 710,200,694 65.39 175.99 
New York Life, New York............. 7,577,600,790 1,545,769,250 676,787,128 253,013,677 373.91 29 .32 3,942,486,816 52.02 138.91 
Northwestern Mutual, Milwaukee....... 3,265, 155,301 384,421,791 314,745,017 118,390,809 375.90 21.41 019,644,304 61.84 120.18 
Pacific Mutual, Los Angeles............ 900,692,939 168,889,132 100,348,553 25,779,915 256.90 29.88 492,395,890 236 .00 
Penn Mutual, Philadelphia............. 1,901,936,862 235,063,524 250,982,092 63,850,816 254.49 25.56 1,031,685,823 54.22 128.51 
Phoenix Mutual, Hartford............. 631,926,706 106,802,836 89,240,946 15,205,694 170.35 31.02 331,310,854 52.44 155.27 
Provident Mutual, Philadelphia. ....... 1,066,281,817 204,513,695 171,436,622 34,447,654 200.98 35.26 510,511,309 47,.89 123 .68 
Security Mutual, Binghamton.......... 159,492,280 75,140,232 13,511,431 5,035,041 372.65 55.61 52,254,994 32.77 91.25 
State Mutual, Worcester............... 573,821,243 74,729,724 53,132,529 15,054,871 283.30 22.28 349,750,239 60.96 145.64 
"‘Beavelers, Hartland. . ooo... cases se vehe os 4,360,995,108 1,123,609,607 516,400,557 56,477,172 109.33 37 .61 2,426,570,759 55.64 321.69 
Union Central, Cincinnati............. 1,617,509,871 236,483,134 322,041,541 47,898,754 146.72 34.54 968,221,367 59.89 171.82 | 
Union Mutual, Portland............... 78,667,644 20,479,574 13,474,820 7,097,924 526.81 43.14 15,638,131 19.87 23.85 
United States, New York.............. 46,458,471 19,185,741 8,135,368 2,926,532 359.70 58.81 9 548,452 20.55 40.06 
Aggregates (27 companies)....... 46,059,071,882  8,548,082,043 5,552,790,465  1,407,164,496 253.41 30.62 24,925,048,510 54.11 159 .86 
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NEAL sank President 





TOTAL 





JOH 
H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


OF NEWARK, N. J. SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$56,065,676.33 $19,562,542.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 
es A M. GRATZ, President NEAL BASSETT, Vice-Pres’t 


N KAY, V. -Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


$ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 
NEAL BASSETT, President JOHN KAY, Vice-Pres. and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


$ 4,881,357.40 $ 2,770,413.44 $ 600,600.00 $ 1,510,943.96 $ 2,110,943.96 
N oe BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


$ 5,021,040.43 $ 2,502,743.59 $ 1,000,000.00 $ 1,518,296.84 $ 2,518,296.84 
A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


$ 666,598.88 $ 196.08 $ 300,000.00 $ 366,402.80 $ 666,402.80 ; 
CHARLES L. JACKMAN, President ORGANIZED 1905 M. R. JACKMAN, Vice-Pres’t | } 
UNDERWRITERS FIRE INSURANCE CO. t | 

OF CONCORD, N. H. : : 

$ 175,689.24 $ None $ 160,000.00 $ 75,689.24 $ 175,689.24 | 
CHAS. H. YUNKER, President ORGANIZED 1852 A. W. GROSSENBACH, Vice-Pres’t | 


7 SOHN KAY, Viceo-Pres’t A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t E.G. POTT ER, 2d Vice-Pres’t 






LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 











N KAY, Vice-President and Treasurer 


ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 





ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE Co. 


OF PHILADELPHIA, PA. 





ORGANIZED 1854 


MECHANICS INSURANCE CoO. | 


OF PHILADELPHIA, PA. 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 








ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 





$ 4,837,239.59 $ 2,492,228.84 $ 1,000,000.00 $ 1,345, = 75 $ 2,345,010.75 
pe eed tient EAL BASSETT, Vice-Pres’t é 
JOHN RAY,V --Pres’t H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t : 


ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS. 





$ 5,359,804.52 $ 2,486,092.08 $ 1,000,000.00 $ 1,873,712.44 $ 2,873,712.44 
CHARLES L. ae President NEAL BASSETT, Vice-Pres’t ‘ 
OHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


ORGANIZED 1886 


CAPITAL FIRE INSURANCE CO. 


OF CONCORD, N. H 








MILWAUKEE MECHANICS INSURANCE CO. 


OF MILWAUKEE, WIS. 





$12,792,945.35 $ 7,243,098.89 $ 2,000,000.00 $ 3,549,846.46 $ 5,549,846.46 
NEAL BASSETT, Chairman of Board 

J. SCOPIELD ROWE, President E. J. DONEGAN, V.-Pres’t & Gen’l Counsel S. WM. BURTON, Vice-Pres’t 
C. HEYER, Vice-Pres’t EARL R. HUNT, Vice-Pres’t WM. P. STANTON, Vice-Pres’t __ S. K. McCLURE, Vice-Pres’t | 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. : 


OF NEW YORK, N. Y. 





$15,452,308.70 $10,173,698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 : 
C. W. FEIGENSPAN, President W. VAN WINKLE Vice-Pres’t & Gen’l Mgr. 
WINTON C. GARRISON, Vice-Pres’t & Treas. ORGANIZED 1909 C. FEIGENSPAN, Vice-Pres't 
COMMERCIAL CASUALTY INSURANCE co. 
OF NEWARK, N. J. 
$14,975,568.30 





$ 9,975,568.30 $ 2,500,000.00 $ 2,500,000.00 $ 5,000,000.00 | | 
i 
' 


NET PREMIUMS $50,467,137.06 | 


EASTERN DEPARTMENT : 














WESTERN DEPARTMENT se a ita PACIFIC DEPARTMENT 
a ge Street Citoren, Il, Newark, New Jersey . - Sonaeune Deut a 
CLARK, anager an Francisco, ‘orn 
Ass’t Managers ypc sag neat Ww. W. wae G. POTTER, Managers 
- R. M. SM ay St., Toronto, Canada tM 
| games smitH’  “™ FRED W. SULLIVAN MASSIE & RENWICK, Ltd., JOHN Ry COONEY 
Lt RSA RON OTIS comeoneerrE parE EVE sa 
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Michigan Insurance Code 
Becomes Effective 


Sound Insurance Institutions 
Welcome New Regulations 
—Weaklings Waver 


Higher Reserves for “At Cost” 
Carriers 


Expect Difficulty in Bringing Mutuals 
and Reciprocals Under New 
Licensing Law 





LANSING, Micu., August 26.—A new insur- 
ance epoch is being marked in Michigan this 
week as the new insurance code passed by the 
1929 legislature becomes effective August 28. 
The modernized and greatly improved law has 
no terrors, it is conceded, for the forces of 
sound insurance, but it may be expected to 
sound the death knell for many insurance 
shysters and weaklings. 

The new code places in the hands of Com- 
missioner Charles D. Livingston the strongest 
regulatory weapon any Michigan commissioner 
has ever had and a weapon which he, in a large 
measure, shaped himself. The department 
officials framed the provisions of the code with 
some aid from the outside, presented it to the 
legislature through the co-operation of Sen. 
Alex Cowan of Port Huron, himself a prom- 
inent local agent, and then saw it passed prac- 
tically intact and without a dissenting vote 
registered against it on the floor of either 
house. 

The new statute’s principal changes include: 
a general bolstering of reserve requirements for 
the so-called “at cost” carriers; increasing 
capital requirements for new companies; bring- 
ing the mutuals and reciprocals under the 
agents’ licensing provision and the other main 
requirements of the general insurance law; 
allowing the commissioner to fix standards of 
qualifications for agents ;’ modernizing the in- 
vestment laws; altering the standard fire policy 
and creating new and mandatory provisions 
of auto policies to safeguard the public interest ; 
rewriting the entire law relative to the super- 
vision of reciprocals and of local mutuals; 
broadening of the group life law and approving 
the American Men’s table of mortality as 
an alternative rating standard; correcting de- 
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Stockholders Approve Stuyvesant 
Capital Increase 

At a special meeting recently the stockhoid- 
ers of the Stuyvesant Insurance Company of 
New York approved the directors plans for a 
capital increase of $500,000, and that the par 
value of stock be reduced from $100 to $25 per 
share. This latter change will result in in- 
creasing the number of shares outstanding from 
10,000 of $100 par value to 40,000 at $25. 

The capital increase plan, which calls for the 
$500,000 additional stock, provides that the new 
stock is to be issued at the determination of the 
board of directors. The change in the par value 
of the shares and the capital increase will not 
affect the dividend rate, which was recently 
raised from $6 per annum to $8 for the $100 
shares. 


fects and supplying penalty clauses throughout 
the code and altering provisions so as to ex- 
pedite departmental activities’ and add to 
regulatory efficiency. 

Effects of the new code will undoubtedly 
prove far-reaching and the many changes are 
already offering some puzzles for the depart- 
ment officials who wish to bring about con- 
formity with the changed provisions with a 
minimum of friction. 

The new agency licensing provision seems 
likely to prove a trouble-maker for a time. 
It is conceded that the agency organizations 
of some of the mutuals and reciprocals which 
have not previously been required to license 
their representatives are extremely  slipshod 
affairs. Garage employees, auto salesmen and 
many others ill-equipped to serve the public 
as actual insurance agents have been soliciting 
business for these carriers and turning it over 
to favored agents who reimbursed them by 
turning over a liberal slice of the commission. 
Such a procedure would, under the new law, be 
illegal and commission-splitting could not be 
countenanced with presons not duly qualified 
and licensed as solicitors. The commissioner’s 
power of passing on qualifications, it is pre- 
sumed, will render it unlikely that persons 
ignorant of the insurance business but eager 
only for a portion of the commissions, will be 
licensed either as agents or solicitors.. So. in 
some cases, it appears that the _ business- 
gathering forces of a few carriers may be 
kicked over like a house of cards and must 
be rebuilt on a sound basis. 


So-Called “Lloyds” Active 


in Texas 


State Laws Lax in Respect to 
Such Underwriting Concerns 
Recently Organized 


No F unde diveateed 


Forty-Thousand Dollars in Paper All 
That Is Necessary to Launch 
Carrier Under This Plan 


Dattas, Texas, Sept. 3—What insurance 
companies and agents term an aggravating 
situation is being rapidly developed in Texas 
by underwriting concerns calling themselves 
“Lloyds.” 

These concerns, permitted to do business un- 
der a very lax law, are organizing all over 
the State. It is said a dozen of them have 
been formed during the past few months and 
that many more are in process of organization. 

Under the Texas laws all that is required to 
organize one of these “Lloyds” is the names 
of five persons, supposed to be connected with 
it, and assets, or a guaranty fund of $40,000. 
The guaranty fund does not have to be in cash 
or negotiable bonds. 

Insurance men declare under the law most 
any person desiring may organize a “Lloyd” 
without any funds. They claim all that is 
necessary is for the party wishing to write fire 
and automobile insurance is to have’ five friends 
or associates to give him personal notes for 
$8,000 each, offer these notes as assets, obtain 
a permit to do business in the State and go out 
and solicit fire and automobile business. 

The insurance men do not claim this has 
been done, but they do claim that recently 
several of these Lloyds have been organized 
without any “cash guaranty fund.” The in- 
surance men declare the State Insurance De- 
partment takes the position that it is complying 
with the law by determining that at least five 
persons are connected with the proposed 
“Lloyd” and that the party promoting the idea 
can show that he has assets of $40,000. They 
claim that the law does not require a rigid 
examination of the assets offered by these com- 
panies. They also say the department probably 
would have to issue the permit to.do business 

(Concluded on page 19) 
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CORROON & REYNOLDS FLEET 
EXTENDING COUNTRY-WIDE SERVICE AND PROTECTION 


DECEMBER 31ST, 1928, STATEMENTS 


AMERICAN EQUITABLE ASSURANCE COMPANY OF NEW YORK LONG ISLAND FIRE INSURANCE COMPANY 


Assets Liabilities Capital *Net Resources Assets Liabilities Capital *Net Resources 
$10,099,162.29 $3,394,266.51 $2,000,000.00 6,704,895.78 $408,657.14 $42,532.38 $200,000.00 $366,124.76 


BRONX FIRE INSURANCE CO. OF THE CITY OF NEW YORK ae es) aoe co. 


$4,889,591.12 $755,197.32 $1,000,000.00 $4, 134,393.80 $5,774,475.31  $1,291,847.16  $1,900,000.00  $4,482,628.15 


-_— ee 


rr 


BROOKLYN FIRE INSURANCE COMPANY NEW YORK FIRE eh ae COMPANY 


762,813.80 1,293,331.77 1,000,000.00 469,482.03 (Incorporated 1832 
ase are on ania $2,922,000.19 $927,051.01  $1,000,000.00 —$1,994,949.18 


GLOBE INSURANCE COMPANY OF AMERICA REPUBLIC FIRE INSURANCE COMPANY 
PITTSBURGH, PA. (Incorporated 1862) PITTSBURGH PA. (Incorporated 1871) ] 
$2,258,430.77 $813,552.56 $512,000.00 $1,444,878.21 $4,076,176.31  $1,040,535.31  $1,000,000.00 —$3,035,641.00 
SYLVANIA INSURANCE COMPANY 
KNICKERBOCKER INSURANCE COMPANY OF NEW YORK PHILADELPHIA, PA. 
$5,034,363.88 $2,255,641.18 $1,000,000.00 $2,778,722.70 $5,327,783.03 $758,805.07 $1,500,000.00 $4,568,977.96 


*Net Resources, being aggregate of Capital, Net Surplus and Voluntary_Reserves. 


CLASSES OF INSURANCE WRITTEN 


FIRE, AUTOMOBILE, EXPLOSION, RIOT, CIVIL COMMOTION, TORNADO AND WINDSTORM, SPRINKLER LEAKAGE, USE AND 
OCCUPANCY, PROFITS, LEASEHOLD AND GENERAL MERCHANDISE|FLOATERS. 


CORROON & REYNOLDS 
INCORPORATED 


92 WILLIAM STREET MANAGER NEW YORK CITY, N. Y. 
re 
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Reduced Rates;A pproved by 
Indiana Commissioner 


Will Mean Annual Savings to 
Policyholders of About 
$810,000 or More 


Rates Effective Immediately 








Reductions Throughout the State 
Range from About 5 to 20 
Per Cent 





Reduced fire insurance rates which will save 
Indiana policy holders approximately $810,000 
annually, have been approved by Clarence C. 
Wysong, Indiana insurance commissioner. The 
reductions were on several classifications of 
risks held by stock insurance companies and 
were agreed on following conferences with 
representatives of the Indiana Inspection 
Bureau and the Western Actuarial Bureau of 
Chicago. 

Basis for the reduction was the five-year 
loss experience of the companies doing business 
in Indiana. State insurance laws require a 
study of losses each five years and establish- 
ment of rates on a loss basis. A reduction in 
rates for dwelling houses and apartment house 
buildings will amount to about $300,000 an- 
nually, according to an estimate by Mr. Wysong. 

In cities of classes from one to six, inclusive, 
including Indianapolis, a reduction of 20 per 
cent for houses with fireproof roofs and a 
six per cent reduction for houses without fire- 
proof roofs, was approved. For houses with 
fireproof roofs in cities of the seventh and 
eighth classes, such as Greenfield, Greencastle 
and cities of similar size, a reduction of 14 
per cent was approved. Eleven per cent for 
cities of the ninth class and 5 per cent for cities 
of the tenth class also were approved. 

A reduction for brick double houses in 
Indianapolis amounting to 16.7 per cent and 
for frame doubles of 14.3 per cent were included 
in the new rate schedule. Rates for brick 
apartment houses in Indianapolis were reduced 
approximately 11 per cent and for frame apart- 
ments 20 per cent. A new basis table for brick 
manufacturing plants and their contents and for 
brick mercantile buildings also was approved. 
The manufacturing plant rate reduction 
amounted to about 20 per cent and the mer- 
cantile building reduction about 10 per cent. 
The rates are effective immediately. 


Barber & Baldwin, Inc., Appointed by 
the Fire Association Fleet 
Announcement is made that Barber and 
Baldwin, Inc., New York city, have been 
appointed aviation underwriters for the Fire 
Association Fleet, composed of Fire Associa- 
tion of Philadelphia, The Reliance Insurance 
Company, Victory Insurance Company and 

Constitution Indemnity Company. 

Barber and Baldwin have wide experience 
and expert knowledge in handling aviation 
insurance. 
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“Chain Store” Agency Expands 





Michigan Agency Adds Another 
City to Its State-wide 
String 

Lansinc, Micu., Aug. 26.—What is pre- 
sumed to be another unit of the General Agen- 
cies Corporation, which has its headquarters 
in Kalamazoo, is an agency taking the name 
of William R. Zapf, Inc., of Benton Harbor, 
which filed articles of incorporation with the 
secretary of state during the past week. George 
M. Williamson and E. Ray Winters of Kalama- 
zoo, who are president and vice-president and 
secretary, respectively, of General Agencies 
Corporation, are incorporators, with Mr. Zapf 
of the Benton Harbor organization. The cor- 
poration has an authorized capital of 1,000 
non-par value shares and its powers include the 
operation of a brokerage and general insurance 
business. When the General Agencies Corpora- 
tion was organized a few weeks ago to take over 
four agencies in Kalamazoo, Battle Creek, and 
Muskegon, it was announced that an expansion 
program would be pursued and it is taken for 
granted that the incorporation of the Benton 
Harbor agency is a step in this direction. 


So-Called “Lloyds” Active 
in Texas 
(Concluded from page 17) 


in the State to any concern of this kind on a 
mandamus in the court if it attempted to hold 
up a permit because of its views on the financial 
stability of the company. 

According to the insurance men it will be a 
matter of a short time until any city which does 
not have a half dozen, or any community not 
having one of these “Lloyds” will be considered 
a little slow. 

The danger lies in the fact that some of these 
days these companies will be hit by heavy loss 
claims and will not be able to liquidate.. They 
are not under the supervision of the insurance 
department except as to granting the permit 
to do business in the State. The insurance 
men say the department has nothing to do with 
whether these companies cut the rates fixed 
by the State board or what premiums they 
charge. They claim, that under the present 
situation, there is no reason why a concern of 
this nature cannot collect a lot of fire insurance 
premiums, put the money in its pocket and 
quit business, leaving the assured without pro- 
tection, except for its “assets” which may not 
be worth the paper they are written on. 

The fire and automobile insurance men have 
been trying to get a law passed which would 
place these associations under the supervision 
of the State Insurance Department for some 
time, but they have failed. They claim these 
concerns, as well as the mutuals, should be 
strictly regulated and that the State department 
should know they are at all times financially 
able to liquidate claims against them. 

The insurance men declare that by a hard 
fight recently they succeeded in having these 
concerns made to “tow the line” on automobile 
rates—tbat it had them file their rate schedules 
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Agents All in Readiness 
for Annual Meeting 


Close to a Thousand Reserva- 
tions Reported a Week 
in Advance 





Nation-wide Representation 





New York, Texas, Illinois and 
Virginia Plan Special Parties— 
Canada Delegations Due 





All roads lead to Detroit this week where the 
National Association of Insurance Agents is 
preparing to handle the largest crowd that has 
ever attended its annual convention. Nearly a 
thousand advance reservations have been re- 
ported already and it is anticipated that a great 
many more will be on hand when the convention 
opens on September 9. 


Agents will be gathered from all sections of 
the United States with a goodly delegation from 
Canada. At least eight members will come all 
the way from Canada, while there will be an 
automobile caravan from Iilinois, a special car 
from Texas and an entire deck of a large lake 
steamship from New York. New England and 
the Southeastern States, particularly Virginia, 
will be well represented and as for the State of 
Michigan, it is their boast that all members will 
be on hand. 

Speculation is already rife as to where the 
1930 convention will be held. Cities campaign- 
ing for the honor of entertaining the National 
Association next year are making a particular 
effort to send impressive delegations to Detroit. 
Tulsa, Okla., Richmond, Minneapolis, Los An- 
geles and Dallas are anxious to be the hosts of 
the next annual convention. Meanwhile De- 
troit is doing everything within its power to 
justify its choice as the convention city for 
1929. 








with the State department, but failed to have 
the same thing done with fire rates and pre- 
miums. 

With some fifty of these “Lloyds” in the 
State, insurance men say it will not be 
long until there may be that many, writing 
businesss without restriction, the assureds in 
many cases will be without adequate protection, 
and the stock fire and automobile companies 
lose a lot of business which should go to them. 

The insurance men insist, regardless of the 
law, the State Insurance Department should 
rigidly investigate the financial standing of these 
companies when application for permit to write 
business in Texas is made, and refuse permits 
unless it is shown conclusively that the guaranty 
fund of the concern is worth the amount stated 
in the application in cash. Under the Texas 
law the minimum “guaranty fund” for one of 
these “Lloyds” is $40,000. The minimum num- 
ber of persons to be connected with such con- 
cern, that is named in the application for 
charter, is five. 
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Pacific Board’s Committee 
on Separation 





Purpose Is to Educate Agents as to 
Their Part in Separation Move- 
ment on Coast 
The committee headed by Clifford Conly, 
president of the Board of Fire Underwriters 
of the Pacific, appointed for the purpose of 
educating the special agents of Southern Cali- 
fornia as to the parts they are to play in the 
great “separation” movement now taking place 
on tlre Pacific Coast, began work in Los 
Angeles on August 23. It is expected that 
upon their return from the south they will nexi 
visit the Pacific Northwest, Idaho, Montana, 
and other stations en route to complete separa- 

tion in this territory. 
Every fire office in California is receiving 


requests for explanations, information and 
enlightenment as to what “it’s all about.”” Many 
more agents are now signing the “agreement,” 
but hundreds of others are still marking time, 
waiting to learn just what the movement and 
the signing will mean to the business. 

There is no question but that the agents will 
organize against any drastic “relief’’ measures 
being adopted. They are not in favor of meet- 
ing any situation in that manner, claiming that 
it is not acute enough for such disruption of 
their business, which would, in their opinion, 
place the business in a position from which 
it will take years to recover. 

The other members of the committee accom- 
panying Mr. Conly are’ McClure Kelly, chair- 
man of the executive committee: Thos. A. 
\nderson, A. J. Chapman, and Willard O. 
Wayman. 





Alabama Officials Planning Conven- 
tion Trip 
BirMINGHAM, ALA., August 26.—The dele- 
gation from Alabama to the Detroit conven- 
tion of the National Association will include 
the following: Charles L. Gandy, president 
of the State Association; Joe L. Ford, secre- 
tary; H. B. Thomason, president of the Bir- 
mingham board; Sylvian Baum, retiring presi- 
dent of the Montgomery board; J. F. Bullock, 
secretary of the Mobile board; Anglin White, 
regional vice-president of the National Asso- 
ciation, and L. J. Pounds, of the Robertson- 
Gresham agency, Birmingham. 


—According to a report by George Thigpen, Alabama 
commissioner of insurance, his department collected 
$1,024,987.92 in fees and taxes for the first six months 


of the year. 
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FTER THE HUDSON’S BAY COMPANY 
had operated for about a hundred years, furnishing the Indians with an outlet 
for the fruits of their labor and dealing with them fairly and uprightly, the 
volume of this trade attracted inexperienced, and in some cases, unscrupu- 
lous traders... About the time George Washington was President of the 
United States, an old Indian chief, speaking to his fellow-tribesmen in the 
direct manner for which the Ojibways were noted, counseled them as follows: 
| 4l Fools, why do you trust these white traders who come among you 
with beads, and fire water, and crucifixes? They are but as crows 
that come and are gone. But there are traders on the banks of the 
great lake yonder who are never absent, neither in our time nor 
in the time of our grandfathers and great-grandfathers. They are 
like the rock which cannot be moved and they give good goods, 
and plenty, always the same. If you are wise, you will go hence and 
deal with them, and never trust more the traders who are like fleas 
and grasshoppers—here one moment and flown away the next. wl | 
Some of us in this enlightened Twentieth Century, engaged in the Insurance 
Business, have neither the foresight nor the courage of this Indian chieftain. 
OF NEWARK, N. J. 





INCORPORATED 1846 


The American Ins. Co., Newark, N. J. 
Bankers Indemnity Ins. Co., Newark, N. J. 


Time-Tested 





THE AMERICAN FLEET 


The Columbia Fire Ins. Co., Dayton, Ohio 
The Dixie Fire Ins. Co., Greensboro, N. C. 


CAPITAL, $6,318,095 
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Fire Hazard in Canadian 
Forests a Big Menace 





Hon. Charles Stewart, Minister of 
the Interior, Returns From 
Wide Survey 
Hon. Charles Stewart, Minister of the In- 
terior, who just returned from a visit to the 
different provinces from Ontario to British 
Columbia, during which he devoted much time 
to ascertaining the fire hazard in the Dominion 
timber belts, states it is rarely that this hazard 
has occurred from coast to coast with such 
seriousness as this “Forest fires 
been generally controlled all over the country,” 
said Mr. Stewart, “and I found this favorable 
condition due to the intensive fire protection 


campaigns which have been waged by the 


year. have 


various provincial services acting in close co- 
operation with the Dominion Forest Service.” 

Mr. Stewart found in the course of his travels 
that the most extraordinary developments had 
taken place in the methods used for detecting 
forest fires, including the valuable use of air- 
craft and building look-out stations. Another 
interesting development has been mechanical 
transport which has been responsible for quick 
and efficient service. 

Meterological stations have been broadcasting 
“fire weather” and over 900 fires have been 
successfully handled. The most serious fire 
‘hazards were found in British Columbia, 
Northern Ontario and New Brunswick. 

“The result of this year’s work by the differ- 
ent services of the Department of the Interior 
proves clearly,’ concludes the minister, “that 
we have but to concentrate and increase our 
effort when within a comparatively short period 
of time we shall be able to reach that stage 
when the forests of Canada will be afforded 
reasonable protection from fire.” 





Electrical Hazards 
Overloading of store circuits through instal- 
lation of ice cream storage bins without inspec- 


‘tion and notification of the city electrical in- 


spection office has created a serious fire hazard 
in many parts of the city it is believed by 
George Cotton, electrical inspector, of Grand 
Rapids, Mich., who has been tracing down 
these installations after discovery of the situa- 
tion. An employee of an ice cream concern 
who had been making the unauthorized installa- 
tions was ordered by the authorities to furnish 
the inspector with a full record of all such un- 
reported jobs. No fires, it is said, have been 
traced to the installations but it is believed that 
some blazes would almost certainly have been 
the result if the condition had not been dis- 
closed. 


American LaFrance Utica Branch 
Moved to Elmira 
‘Announcement is made of the moving of the 
Utica: office--and plant of the American La- 
France and Foamite Corporation, manufactur- 
ers of all types of fire extinguishing equipment, 
including motor fire apparatus, to the com- 
pany’s main plant and general offices at Elmira, 


NY. 
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Massachusetts Association 
Takes: Drastic Action 





Firemen’s Group Agents Must 
Sever Connections With 
Companies or Assn. 


Membership to Be Qualified 
About 700 Agents Represent Offend- 


ing Companies in the State Now 











August 26—The executive com- 
mittee of the Massachusetts 
Insurance Agents has taken drastic action in 
respect to those members who are agents of the 
Firemen’s group of companies. Early in the 
week all members received a notice in connec- 
tion with the renewal of membership which 
practically requires that those who are. rep- 
resenting the ‘Firemen’s, the Northwestern 
National, the Girard, or the National Union, 
in the Commonwealth, must terminate their 
connection with these companies or they will 
be dropped from the association. On July first 
last there were approximately 700 agents li- 
censed in Massachusetts for these companies, 
some representing all four and others being 
licensed for only one of the group. “How many 
of this number are members of the association 
it is impracticable to judge at this time. 
This ultimatum is the outcome of charges 
that have been brewing for at least two years, 
brought by the National Association of In- 
surance Agents, through its executive committee, 
against these companies, and had its beginnings 
with the adoption of the “Milwaukee Declara- 
tion” by the National, and of the “Conference 
Agreement” between the National and the Na- 
tional Board of Fire _ The 
offending .companies were charged with ap- 
pointing financial institutions, their officers or 
employees as company representatives in com- 
petition with established agencies, and also of 
violating the principle.of agent’s ownership of 
expirations. These and other planks included 
in the Resolution, limited agency representation 


30STON, 


Association of 


Underwriters. 


‘ Texas Agents’ Association to 
Meet in Late Fall 





Exact Date Not Fixed Pending 
Settlements of Important 
Matters at Austin 


The semi-annual meeting. of the Texas As- 
sociation of Insurance Agents will be held at 
Waco in October or the first part of November, 
it was decided at a meeting of the regional vice- 
presidents and members of the board of direct- 
ors at Fort Worth a few days ago. It was said 
the reason for not fixing an exact date for the 
convention was due to the fact that some im- 
portant matters are pending’ at Austin which 
the association wishes settled before the con- 
vention is held. It is understood: one of these 
matters is the suits of four Dallas companies 
against the state board of insurance comimis- 
sioners, seeking to force the board 'to vacate ‘its 
order of May fixing a flat rate for agents com- 
missions to be paid on fire and automobile. busi= 
ness in Texas. Those cases are set down for 
the September term of court and it is believed 
they will be heard in October. The cases were 
set once before but were passed on plea of the 
companies involved. 








of the same company in the same territory, 
non-overhead writing, protection of local agents 
against competition of non-resident brokers— 
are alleged to have been violated, in whole or 
in part, by these companies. 

The Massachusetts Association having con- 
curred in the findings of the National Asso- 
ciation presented at the Chicago Mid-Year Con- 
ference in 1927, and further acting in accord- 
ance with its constitution, its officials, in 
notifying its members, have made a move to 
“clean house” by qualifying their membership. 
The constitution specifically provides that “no 
member shall represent any insurance company 
as agent when in the judgment of the executive 


committee of the association and of the National 


Association the practice of such company is 
intentionally and continuously in violation of 
the association’s principles.” 





Insurance News and Gossip in New Jersey 


At the third annual convention of the Ameri- 
can Legion of Bergen County, jointly with the 
Legion Auxiliary, held on July 27 a Park Ridge, 
N. J., John Fromm, prominent insurance agent 
of Closter, N. J., was unarmimously elected 
commander. 

The indications are that next month will be 
one of interest and importance as relates to fire 
insurance and agency matters. 

Aside from the*fact that September is gen- 
erally regarded as the end of the vacation period 
and the opening _up of the fall and winter busi- 
ness season, two rather prominent features are 
scheduled for additional thought. One is that of 
the thirty-fourth annual convention of the Na- 
tional Association of Insurance Agents to be 
held at Detroit (September 10-13), and the 
other pertains to such preliminary action as may 


or may not be taken by agency concerns gen- 
erally in the adjustment of their respective of- 
fices to conform to the rule of the Eastern Un- 
derwriters Association as regards the problem 
of “separation,” which carries a tentative time 
limit of October 1. 

At the Detroit meeting New Jersey will make 
a good showing among those who have signified 
their intention of attending are Frederick Hick- 
man, president of the New Jersey Association 
of Insurance Agents; Herbert A. Faunce, sec- 
retary-treasurer of the same organization, and 
Harry Godshall, legislative committee. 

The Bergen County Association of- Insurance 
Agents will be represented by. Edward ~ M. 
Schmults, 2d, vice-president -(also : president of 
the Ridgewood .Board), Alan V. -Livingston, 
secretary-treasurer and W. A. MacGregor. | 
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Dallas Companies Secure 
Restraining Order 


First Step in Battle Against 
Insurance Board’s Flat 
Commission Order 





Existing Contracts Upheld 





Injunction Granted Pending Outcome 
of Suits Attacking Validity of 
Order of May 1 





Datias, Tex., Sept. 2—The Gulf Insurance 
Company, the Utility Insurance Company and 
the Commercial Standard Insurance Company, 
all of Dallas, won their application for an in- 
junction against the State Board of Insurance. 

District Judge J. D. Moore of Travis county, 
after a week’s consideration of the claims of 
the Dallas companies, presented, through M. M. 
Crane, former attorney general of Texas, 
issued a restraining order against the State 
board prohibiting it from interfering with 
existing contracts between these companies and 
their agents, and from threatening to penalize 
the companies or their agents, pending the 
results of suits filed by these companies attack- 
ing the validity of the board’s order of May 1, 
fixing the maximum fire commission premiums 
paid agents in Texas at 20 per cent and that 
of automobile insurance agents at 25 per cent. 

The judge held that the companies, pending 
termination of the suits contesting the validity 
of the board’s order, have a right to continue 
existing contracts with their agents. 

The judge also held as invalid, the new form 
of affidavit which the board sought to require 
in the application of an agent’s license, re- 
quiring an oath that the company seeking the 
license had not made any contract with agents 
at a commission in excess of that fixed by the 
board in its order of May 1, 1929. The board 
proposed that this form be substituted for that 
of an affidavit to the effect that the commis- 
sions to be paid agents would not exceed that 
fixed in the order of May 1, until termination 
of the suits filed by the Dallas companies. 

Judge Moore held that this new form of 
affidavit was issued by the board without 
public hearing, and for that reason was invalid. 

The judge did not pass upon the validity 
of the State of Board of Insurance ruling 
regarding commissions. That matter will be 
threshed out at the trial of the cases on their 
own merits. The State Board of Insurance 
gave notice of appeal from the ruling of 
Judge Moore. 

The injunctions against the board is the first 
step in the legal battle against the board’s 
famous “flat commission” order, a ruling that 
aroused fire insurance companies all over the 
nation. 

Recently the board, it was alleged by the 
companies, had threatened these companies with 
penalties because they continued to pay excess 
commissions after August 1, the date the ruling 
said such contracts must cease. 


Fire Insurance 


Fire Chiefs at Birmingham 

BIRMINGHAM, ALA., September 2.—Plans 
have about been completed for the entertain- 
ment of the International Association of Fire 
Chiefs here the last week in October ac- 
cording to Frank N. Julian, general chairman. 
Julian is former commissioner for Alabama 
and is now president of the Bankers Fire and 
Marine of Birmingham. 

About 3,500 delegates and visitors from the 
United States and Canada are expected to 
attend. Included in this number will be en- 
gineers for a number of fire insurance com- 
panies. 


Southern Reinsurance Exchange 
Meets 
Representatives of twelve fire insurance com- 
panies comprising the Southern Reinsurance 
Exchange met in Asheville, N. C., Monday. 
John G. Seibles, president of the South Caro- 
lina Fire, is president of the exchange. 


Importers and Exporters Move 
Offices 
The Importers and Exporters and Mohawk 
Fire Insurance Companies have announced that 
on August 31, their offices will be removed 
from 47 Beaver street to 111 John street. 


H. H. Hans of Greensburg, Ind., has succeeded 
J. W. Dunn in charge of the Rushville, Ind., district 
of the Metropolitan Life Insurance Company. Mr. 
Dunn has gone to Columbus, where he will be assistant 
manager. 





] mpire Slate 
surance ompany, 
of Wonrtron, 1.9. 


Pew 


You will want this 
new explanation of 
the Reduced Rate 
(Co-Insurance) 
Clause. Simple! 
Complete! Written to 
clear away unfortu- 
nate misunderstand- 
ing of this important 
feature. Now ready 
for free distribution. 
May we send a copy? 
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Aviation Insurance Entered 
by Two Hartfords 


To Be Affiliated with The 
United States Aircraft 
Insurance Group 


New Line a Great Advantage 








Companies Already in Group of Ex- 
ceptional Financial Strength and 
Experience 





The Hartford Fire and the Hartford Acci- 
dent and Indemnity Insurance companies re- 
cently announced their entry into aviation in- 
surance, through an arrangement with the 
United States Aviation Underwriters, Inc., man- 
agers of the Unite dStates Aircraft Insurance 
group. 

The Hartford companies, under this arrange- 
ment, will actively participate in the develop- 
ment of all the various forms of insurance for 
aircraft hazards now insurable and those which 
future developments in operations and experi- 
ence will bring about. 

As the companies already with the United 
States Aircraft Insurance group are of ex- 
ceptional financial strength and have a wide ex- 
perience, the affiliation in these lines by the 
Hartford companies will have material advan- 
tages, affording ample distribution as well as 
an intimate knowledge of the hazards to be as- 
sumed under the forms of coverage issued. 

David C. Beebe is manager of the United 
States Aircraft Insurance group which includes 
the United States Fire, North River, Pacific 
Fire, National Union, Globe & Rutgers, the 
United States Fidelity & Guaranty, New Am- 
sterdam Casualty, Maryland Casualty and the 
New York Indemnity companies. 


Bock Denies Sale of Sussex 

Frank J. Bock, president of the Sussex Fire 
Insurance Company of Newark, N. J., in a let- 
ter to THE Spectator denies the truth of the 
story appearing in THE Specrator of August 
29, which stated that the companies of the Sus- 
sex Group had been sold to one of the larger 
insurance fleets. 





The Jefferson Fire Insurance Company of 
Newark, N. J., has been licensed to transact 
business in California. Woodward-Phipps will 
represent the company in this territory as gen- 
eral agents. 





What It Takes— 


To be a good advertising manager this man 
as. 

He was born and brought up in the insurance 
business, found the advertising angle to his 
liking and specially trained himself for it. 

He built up a successful local agency in 
less than three years largely as a result of 
his advertising, and he’s had considerable ex- 
perience in writing general advertising. 

He’s under thirty and not afraid of work 
and wants to locate with a progressive com- 
pany as advertising manager or assistant. 

If you are considering an enlargement of 
your advertising department or have need of 
@ man of real ability write 


Box M. W. J., THE SPECTATOR 
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The Cub Goes to a Machine 


And Then Does a Trick or So in the North Woods 


Burning a Real Tan Into His Skin and 


AVE you missed the Cub? That is 
H nice. It’s like white hyacinths to a 

soul to be missed while one is alive and 
can turn your message of loneliness over in mind 
as sleep draws its mantel. 

The Cub has been away from his accustomed 
place. His chair has 
been vacant. The 
up-and-coming insur- 
ance company that 
employs him has 
worried along since 
about June 6 without 
a manager of adver- 
tising and publicity. 

I want to tell you 
about that absence. 
On the records of MO 
the company that The Cub Is in Trouhle 


gives the Cub an Over an Extra “s” 
opportunity to earn 


his bread and meat, and as an investment 
throws in a regular mug of coffee, so he can 
“dunk” his sinkers, the absence was explained 
as “vacation and leave of absence.” The Cub 
thinks it was a good time, but understanding 
him as I do, I know it was an investment. 

But I started out to explain how it came 
about that he went away. 

















How the Trouble Started 

You remember that last time I told of the 
Cub and his doings he had discovered a new 
racket whereby unsuspecting advertisers were 
sold unwanted copies of a magazine on the 
strength of an editorial puff. 

Do you recall what he was doing when we 
picked him up that day. He was reading, the 
proof of a circular condemning the old (and 
since Mrs. Coolidge’s time in the White House) 
passing custom of burning candles in the win- 
dows of homes on Christmas Eve. Well, in 
that circular the word Santa Claus was spelled 
“Ssanta.” When the Cub drew his blue pencil 
through the superfluous small case “s” he 
made that funny mark in the margin that tells 
a printer that a letter is upside down rather 





* “Dunk,” a slang expression that I think, but don’t 
know, came from Dunker, the name of a sect, the 
members of which baptise by complete immersion. Some 
writers use “dedunke.” 
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Rancor Out of His Heart 


By A. PARKER PUSHER 


than a left-handed man’s “d” that means to 
delete. 

Of course there was discussion in the print 
shop that day. A printer asked another what 
to do and was told to “follow copy, confound 
it, even if it blows out the composing room 
window and into a speakeasy door.” He did. 
He carefully took that little “s” out and put 
it back top side down. Then the form was 
printed. 

And that’s where the Cub’s trip to the woods 
really began. 


The Cub Goes Away 


What doings. I never could bring this 
Parker that I push to record the harrowing 
details of affairs like that. I will say, quite 
incidentally, that the Boss had lost two golf 
games and some money and when he saw the 
printed circular he also lost his temper. 

It was a sad and chastened Cub a little later 
who went muttering down the long, long lane, 
where no alders or alfalfa grew, leading past 
the power plant to the print shop. 

Let’s omit what happened in the printery. 
Some printers have no imagination and con- 
sequently no love for young advertising men. 
That these writers and designers create a lot 
of work for those who labor daily in “the art 
preservative of all art” does not seem to com- 
pensate for the fact that these same advertising 
craftsmen did away with the idea of using 
seven styles of type and a handful of bent rules 
on the same page of matter and so a bas the 
lot of them. But I 
digress. 

On the way back 
to the privacy of his 
own office, with lowly 
heart and a _ spirit 
hungry for sympathy, 
the Cub glanced into 
the open door of 
the power plant. 
There leaned the old 
fireman, before his 
sizzling, singing 
boiler. Oh sunshine! 
Ah, singing birds and 























He Learns Something 
About Men and Boil- 
ers 


blue skies! Old Nick smiled at the Cub, the 
first smile he had seen that day. Of course he 
slipped in to speak to Nick, or, to be more 
exact, to hear Nick speak. All Cubs get like 
that at times. 

As the Cub drew near to the old fireman, 
who was quite a philosopher in his way, he 
noted that the fire 
was under a different 
boiler than had been 
in use when last he 
called on Nick. That 
was something to 
talk about. 

“Why, Nick, you 
changed boilers since 
I was here last. 
How come?” he 
Men and Machines Both asked, little dream- 

Blow Up Sometimes ing the line of phil- 

osophy his chance 
remark would start and the consequences of it. 
But I must keep to my narrative. 

“I’m giving old No. 1 her regular rest, that’s 
all.” 

“Giving a boiler a rest? I didn’t know 
boilers needed a rest. I thought rests, and 
golf games, were a privilege of presidents of 
insurance companies and stenographers. A rest 
for a steam boiler. The idea . . .” 














Even Machines Must Rest 

But the old fireman did not smile at the sally. 
In fact he seemed flabbergasted. A basic, ac- 
cepted fact that was a part of his life had been 
scoffed at. 

“Young fellow,” he said, finally, I give my 
boilers regular rest because periods of rest are 
a law of nature and when nature’s laws are 
disregarded, explosions come; and that law is 
true for both machines and men.” It was 
the natural construction of the sentence for 
old Nick to mention machines ahead of men: 
that is the way the two rated in his life and 
in all his thinking. 

I wish Tae Specrator had the space in 
which to print the lecture on fatigue in metal 
that old Nick gave the Cub. From an a-b-c 
discourse on rest, repair and up-keep of ma- 
chines he swung to a few plain facts of how 
and why men break down. There was one bit 
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of the discourse that is 
worthy of reporting here. 
“ , . a boiler just bursts. 


It goes up all at once and 
nothing first, and some fool 
of a man who has _ been 
crowding it beyond _ its 
capacity goes with it. But 
men blow up in a different 
way: they lose their edge. 
“Tt sems to me that when 
a man needs a rest he gets 
like a boiler—full of ashes 
and soot. It takes a lot 
more to steam hine up and 
neither a man nor a boiler 
can do good work without 
a good head of steam. 
“Well, I’ve seen men fill 














up with clinkers. They 
commence making little 
mistakes, errors that seem 
plain carelessness, and they don't see things 
clearly. The grooves of memory get full 
of soot and men forget. Their nerves get 
clogged with scale, and they rile up and show 
temper. If this keeps on, they blow up. Per- 
haps they then get a good rest while looking 
for another job. Sometimes they can’t be re- 
paired and they go to the scrap heap.” 

Old Nick looked closely at the Cub. He said: 

“It’s that way in all nature. How about you? 
Are you keen and all steamed up today? Can 
you see clear into the heart of a proposition? 
What did old King Solomon mean, when he 
said, ‘Go to the ant, thou sluggard. Consider 
her ways and be wise?’” 

And the Cub would show his steam: He 
answered, letter perfect to the Book: “Which 
having no guide, overseer, or ruler, provideth 
her meat in the summer, and gathereth her 
food in the harvest.” 

But Nick, the fireman, was not satisfied: 
“Ts that all?” he asked, and the Cub just looked 
at him, as though to say: what. more could 
there be. 


Back to Nature 

“Did you ever think that Solomon had all 
the insects in mind when he spoke his words 
of inspired wisdom, and that he foresaw the 
‘trouble science now foretells; a battle to see 
‘whether men or bugs shall dominate the earth. 
Why don’t you go to nature; young fellow, 
lay your head on the old earth’s breast and, 
like that fellow in the fable, get strength 
everytime you touch the cold dank ground.” 

Nick, the fireman, turned to stoke his fire. 

The Cub turned and quietly made his way 
back to his office. He didn’t feel a thrill as 
he passed his name on the door with the soul- 
‘stirring title “Manager” after it. He sat down. 
He treached for that skein of silken floss that 
had been the means of putting him into a state 
of pure reflection so many, many times, and 
he gave thoughts to rest and pep and keenness. 
And as he reflected he talked to the most inter- 
ested audience in all the whole wide world— 
himself... 

“Is old Nick right? Did I miss the point of 
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Fishing for Bass or Business—The Principles Are the Same 


his question, or was it. just a trick question 
anyway? Am I as keen on this advertising 
stuff as I was, or is it true that I’m getting 
‘hard-boiled,’ which means that I only think 
about my job in a casual way?” 

And as he ruminated his eye fell on the 
picture on the cover of a vacation folder with 
the title “Fish and Keep Fit.” 

That’s how the Cub came to go fishing. But 
there’s a moral to this tale that you'll miss 
entirely if you quit me now. 

* %*« * 

Change the scene. Instead of old Nick, the 
fireman, and his line of advice about rest and 
a full head of steam, it is Joe, the guide, who 
is building up the Cub’s philosophy of life and 
advertising. Instead of the hissing, crackling 
sound of hot pulsing steam in a mighty boiler, 
the only sound to be heard is the faint sucking, 
gurgling rush of a miniature. whirl-pool as 
Joe’s paddle leaves the water of a far-away 
lake. Instead of a big busy insurance building 
the action takes place in a big canoe. No 
longer is the hero of our tale a guy with a 
white collar ’round his neck, for that badge of 
his position in life has been replaced by a raw, 
red ring--a mixture of misery and sunburn 
and tan. 

The Cub is:speaking as we tune in: 

“I’ve sat here jerking this streamer fly until 
my arm aches and my wrist seems about to 
break. I don’t believe there is a fish in 
this whole blamed lake. Let’s change the bait 
and go somewhere else.” 

Joe paddled on: “Remember the salmon we 
saw roll up out here last evening?” he asked. 
“They can’t climb the hills or fly over them, 
so they must be here today. They hit that 
same fly for Tip Carmen yesterday, so we 
know that the bait is all right. 

“You said your work was advertising, didn’t 
you? Don’t you find that in advertising you 
sometimes tell your story over and over and 
over and nobody seems to pay any attention 
to it, and then all at once things start happening. 
Isn’t it true that if you quit in advertising you 
lose all you’ve done before along that line? 


“T’ye found that fishing is like business, or 
maybe I should say that business, is like fishing. 
You must go where business is if you are to 
get any of it and you must go to the fish. And, 
while I don’t know much about business, I do 
know that the men who catch the most fish 
are the men who fish the most.” 

The Cub’s mind flashed back to his daily 
work. He started to speak. I think he was 
going to agree that perhaps there was some- 
thing in the similarity between business and 
fishing, when something happened. Splash! 
Whirr!! Off back of the boat about twenty- 
five yards there was a flash of shining silver 
as a fine salmon leaped into the air in a fifteen 
or twenty-foot jump. The reel on the Cub’s 
pole sang. The line tightened with a twang, 
as the water was snapped from it. A fight was 
on. 


Then happened’ one of the strangest bits of 
mental gymnastics I have ever been called upon 
to report. I don’t know how to: explain it, 
so I'll leave that to a psychoanalyst. When 
his strike came the -Cub’s thoughts were on 
advertising and selling insurance. As. Joe, true 
guide that he was, gave him council and advice, 
like a second in the corner of a prize ring, 
the Cub, very much against any deliberate wish 
of his, translated the whole proceeding into 
terms of advertising and the sale of an insur- 
ance policy to. prospect turned up by adver- 
tising. Let us‘put it down in parallel, what 
Joe said and did on one side and what the Cub 
did and thought on the other. 


Their Words and Thoughts 


What :the Cub:did and 
thought 


What Joe said and did 
“Tt’s a salmon 


Play him Keep The line spun under 
that line free and the Cub’sthumb. “The 
tight NOT TOO old law of average is 
TIGHT. working .again. Ex- 


pose your bait and 
bites will come. 


“Let the customer 
talk and air his ob- 
jections when he shies 
off 


“Give him . line 
freely when he jumps 
and runs. 


“Turn him when he 
shows down to rest. 
Keep him going .,. .” 
and Joe turned the 
canoe broad sidé to the 
fight. and. pulled to 
deep open water. 


As the fish flung 
itself into the air, 
straight toward the 
boat, Joe. shot the 
canoe broad side to the 
cried: “Take up that 
line.. . . Raise your 
pole. Keep him tight, 
or you'll’ lose him.” 
There was anxiety 
in his voice as he 
recognized the crisis 
in the fight. 


“Talk benefits and 
peace of mind. when 
the prospect. tries to 
change the subject. 
Joe’s help with that 
canoe is like the co- 
operation a good com- 
pany gives its agents.” 


The Cub met that 
crisis. “That’s where 
good follow-up comes 
in- .°. .-° when the 
prospect tries to give 
you the shake its fine 
to have something up 
your sleeve to take up 
the slack. 


(Concluded on page 26) 
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By Jos. L. 


Parol Evidence 

No fraud being alleged, parol evidence is 
not admissible into evidence for the purpose 
of varying the terms of a fire policy, where 
such evidence tends to show that only brick 
buildings were intended to be covered 
thereby. 

Can the terms of a written instrument be 
varied by oral testimony relating to the con- 


tracting intent of the parties thereto? This, 


question has been the subject of many a law 
suit and the axis of continued controversy. 
While the well established rule of law answers 
this question in the negative, exceptions have 
risen in certain circumstances. Insurance poli- 
cies have repeatedly felt the heavy hand of 
this rule, and but recently the appellate division 
of the New York Supreme Court has been 
called upon to pass on the proposition in con- 
nection with a fire insurance contract. 

It seems that the defendant fire insurance 
company issued a certain policy of fire insur- 
ance insuring against loss by fire on premises 
described in the policy as follows: “On the 
brick buildings or buildings, extensions and 
additions thereto, situated at 55 Spring street, 
Monticello, Sullivan county, New York, and 
known as 95-96 Spring street. Loss, if any, 
‘payable to assured.” 

The policy also contained a provision in- 
dicating an intention to insure fixtures con- 
tained in the buildings and on outbuildings not 
specifically insured. The policy, in addition 
contained a clause to the effect that it was 
“the true intent of this policy to cover every- 
thing pertaining to the services of or belonging 
to the above mentioned building or buildings, 
additions and extensions thereto, including 
architects fees for plans, specifications and 
supervision of construction.” 


Type of Construction 


The evidence disclosed that all of the build- 
ings insured were of a frame construction with 
the exception of an isolated building formerly 
used as a power plant in connection with a 
tannery, but which was partly dismantled and 
-Was not in use at the time of the issuance of 
the policy or at the time of the loss. Fur- 
thermore, the brick building did not front on 
Spring street (the street named in the policy) 
and it could not be seen from the main entrance 
to the grounds, excepting the smokestack. Seven 
of the eight buildings were of frame structure 
and the only part of the plant used for business 
purposes by the plaintiff assured was a single 
frame buildings which was not connected in 
any manner with the only brick building on 
-the property. 

At this point, it might also be well to state, 
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that at the trial of the action, evidence was 
introduced which showed that for the risk taken, 
the premium charged was the same in amount 
with that which would have been paid had 
the policy been issued on frame structures. 
This, of course, does not take into consideration 
the question of hazard one way or the other. 

The company refused to pay the loss sus- 
tained as a result of fire, and to an action on 
the policy interposed the defense that because 
the fire destroyed frame buildings as well as a 
brick building, the policy could net be construed 
as covering the loss. It is also claimed by the 
company, that the plaintiff, at the time the 
policy was applied for, represented that the 
buildings constructed of brick. The insurer 
claimed that it relied upon this representation 
and issued the policy accordingly, and that con- 
trary to the representations made, the company 
was induced by the plaintiff to insure a build- 
ing which was not of brick, but a frame build- 
ing which it claims it did not insure and would 
not have insured. 


Judgment for Plaintiff 


The appellate tribunal reversed the verdict 
of the trial court in favor of the defendant by 
a three to two decision, and directed a judg- 
ment in favor of the plaintiff under the policy, 
holding that the parol evidence admitted by 
the trial court to show that the plaintiff rep- 
resented the buildings to be occupied brick 
buildings, was erroneously admitted into evi- 
dence and should have been excluded and the 
defendant precluded from varying the terms of 
the written contract by oral testimony, 

The majority opinion substantiated its ruling 
in the following language: 


“We think a true construction of the policy 
of insurance, having in view the intent described 
in the policy to cover everything pertaining 
to the services of or belonging to the buildings, 
their additions and extensions, would cover any 
loss by fire on a brick building, and such ex- 
tensions and additions as it had, whether the 
same were of brick or of frame structure. The 
primary purpose of the insurance was to cover 
this plant. It may be assumed that if no brick 
building was situated thereon the defendant 
would not be liable, since a misdescription would 
doubtless have been the effect of the quoted 
clause. But there being a brick building situ- 
ated at the designated locality named in the 
policy with extensions and additions thereto, 
it cannot be held that the insured represented 
or warranted by these words that all buildings 
located in the place named in the policy were 
brick, whether they were additions, extensions 
or otherwise. It is admitted that the entire 
sroup of buildings covered by the policy were 
of frame construction, with the exception of 
what is called the main building, which was 
concededly of brick construction. 


“There is no basis for a holding that there 


RoescH, A.B., LL.B., Member of the New York Bar 


was a representation on the face of the policy, 
in effect, that the extensions and additions in 
the main building were brick structures similar 
to that of the so-called main building. If there 
was no representation by the policy’s words 
that the extensions were of brick, there could 
be no misrepresentation inducing the issuance 
of the policy and the defense of misrepresenta- 
tion would thus fall. But defendant was per- 
mitted to introduce evidence of alleged mis- 
representation by means of oral proof. - We 
think this was error which resulted in ad- 
mission of testimony as to what was said 
between plaintiff's insurance broker and defend- 
ant’s agents at the time the policy in suit was 
issued. The evidence was objected to upon the 
ground that any conversation between the wit- 
ness, defendant’s agent and plaintiff’s broker, 
concerning the insurance would tend to vary 
the terms of the instrument in writing upon 
which ‘suit was based, and besides it was 
sought to exclude this proof because the policy 
contained a clause which stipulated that material 
representations ‘made by or for the insured of 
facts and circumstances concerning this insur- 
ance are so indicated hereon, and none others 
will be claimed to have been made.’ The 
testimony in this respect is as follows: ‘Mr. 
Greissman again submitted to me the risk of 
Colin Bros. and stated the risk was not vacant. 
And I said to him at that time, “Irrespective 
of whether or not the risk is vacant, if it is 
frame risk we won’t write it.”’ * "ey. 
And what did he say then? <A. He said that 
he had been in touch with his assured and 
his assured informed him that the buildings 
were brick and that the risk was brick, and 
under the circumstances we wrote the line.’ 


“In view of the clause upon which the ob- 
jection was made that material representations 
concerning this insurance would be indicated 
on the policy, and that none others would be 
claimed to have been made, we think that the 
parol evidence with respect to what was said 
at the time the policy was issued is inadmissible 
to show the warrants contained in the verbal 
application were different from those set forth 
in the policy itself. 


Verbal Statements Not Binding 


“We hold under the terms of this clause of 
the policy, as well as under the general rule 
of evidence, excluding parol conversations 
tending to vary a written instrument’s provision, 
that no verbal statements to whomsoever made 
can be received so as to effectually modify the 
policy contract and thus affect the rights of the 
insured. Nor was this evidence admissible upon 
the ground that the insurance company was 
endeavoring to vitiate the policy because of 
fraud in its inception. There is no fraud alleged 
in the answer. Only material misrepsentation 
is set out. Nor was it alleged that the premium 
was the tendered back and rescission demanded 
of the policy because of fraud inducing the 
issuance. As supporting the construction that 
this policy covered a brick building, and any 
extensions or additions, whether of frame or 
brick, operated as a unit therewith, the proof 
shows that for the risk taken the premium 
charged coincides in amount with that which 
would have been paid had the defendant known 
the ‘structures were of frame.” 
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The minority opinion agreed with the majority 
inasmuch as it felt that it was error for the 
trial court to admit into evidence, under the 
pleadings as they stood, the oral testimony re- 
lating to misrepresentations made prior to the 
issuance of the policy with respect to the nature 
of the risk. The minority felt however that 
the policy as it stood, unvaried by any parol 
testimony, contained an express representation 
that the risk covered brick structures. Under 
the circumstances of this case, the dissenting 
opinion held that the policy description of 
“brick building or buildings, extensions and 
additions thereto” contained in this very lan- 
guage a representation that the property covered 
was of brick. Under this view it is immaterial 
whether the parol evidence be admitted or not 
as the plaintiff could not succeed on the facts 
under the express terms of the policy. 

(Colin vs. Hamilton Fire Ins. Co., Appellate 
Division of the New York Supreme Court, First 
Department, Decided July, 1929.) 


What the Recent Cases Hold 

In an action on fire policy covering a dwelling 
aud contents thereof, held that when the com- 
pany repudiates the policy and denies liability 
on the ground that there is no valid policy in 
existence at the time of the loss, the company 
is estopped from thereafter asserting the de- 
fense that the assured has lost his rights under 
the policy because of failure to file due proofs 
of loss in conformity with the provisions of 
the policy itself. (Altermatt vs. Rocky Moun- 
tain Fire Ins. Co., Supreme Court of Montana, 
Decided July 7, 1929.) 





Substantial compliance with the iron safe 
clause of a fire policy covering store building, 
furniture and merchandise, is sufficient to allow 
recovery under the policy, all other things being 
equal, but in order that compliance be deemed 
substantial it is necessary that the books and 
records-kept and preserved be such as to enable 
the insurer to ascertain with reasonable certainty 
the amount of goods on hand at the time of the 
fire, and to test, with an equal degree of cer- 
tainty, the correctness of the accounts delivered 
to the company by the assured. (Davis vs. 
National Fire Ins. Co., Supreme Court of 
Louisiana, Decided July 8, 1929.) 





To secure a certain indebtedness, plaintiff de- 
livered to his creditor a certain mortgage note 
and a policy of insurance against the mortgaged 
premises, no change however being made in the 
“lose payable” clause of the policy. Held, that 
the plaintiff was the owner of both the note 
and the policy, and that under the terms of 
the insurance contract, the mortgagee was not 
bound to make proofs of loss nor is he 
responsible for the mortgagor’s failure to make 
them. (Peterson vs. Mechanics and Traders 
Ins. Co., Supreme Court of Louisiana, Decided 
June 17, 1929.) 





Where prior to the issuance of a fire policy 
on a stock of merchandise, the local agent 
knows that certain explosives are included 
therein which makes the policy void according 
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to its own terms, unless waived in writing, and 
the agent nevertheless issues the policy upon 
payment of the premium, held that the company 
is estopped from denying liability under the 
policy so issued, the knowledge of the local 
agent being imputed to the company, though 
it is conceeded that there would be no liability 
on the part of the company if the knowledge 
concerning the explosives had been obtained 
after the policy had been delivered and the 
contract of insurance completed. (Midkiff vs. 
North Carolina Home Ins. Co., Supreme Court 
of North Carolina, Decided April 24, 1929.) 





If the insured gives a local agent prompt 
notice of the fire loss and such agent imme- 
diately passes on such notice to his company, 
the provision of the policy regarding notice of 
loss has been satisfied, particularly when the 
assured requests the agent to notify the com- 
pany. This holds true even though the agent 
does not notify the company that the notice 
given was so given on behalf of the assured. 
(Federal Land Bank of Spokane vs. Rocky 
Mountain Fire Ins. Co., Supreme Court of 
Montana, Decided July 7, 1929.) 





The Cub Goes to a Machine 
(Concluded from page 24) 


The fish went 
straight down forty 
or fifty feet. Joe then 
smiled his encour- 
agement. “Just hold 
him _ steady. He’s 
standing on his head, 
spinning round and 
round, trying to break 
the hook or tangle the 
line. Hold him hard 
and steady. That is 
all you can do. 


“Reel him in close 
now ... Every inch 
he gives, you take and 
every inch you take 
you hold. He’s getting 
getting tired. MAKE 
HIM COME UP. 
Hold him! Watch 
him now. When he 
lays on his side on 
top of the water, reel 
him in to me. 


“Look out for your 
line. Don’t get the 
knot in your leader 
through the eye on 
your pole. He might 
rush again, you never 
can tell. Be ready for 
anything that happens, 
but keep working him 
my way. 


“I’m going to net 
him now. Keep his 
head toward = me. 
STEADY, two 
feet more. 


“A beauty. He'll 
go over five pounds 
when you put him on 
the scales at the camp 
tonight. 


“You see we didn’t 
get skunked, and be- 
sides if you hadn't 
used a fly to fish with, 
you couldn't have 
caught that fish on a 
fly, and you have a 
right to brag a bit. 
You don’t have to use 
a bunch of worms and 
s spinner if you keep 
at it with a fly.” 


“Just like old sales 
resistance stuff. <A 
prospect trying to find 
an excuse for not buy- 
ing, of a reason why 
he should not insure 
today. Here’s where 
the standing of the 
house, its reputation 
and all that comes in. 
The harder that pros- 
pect fights the tighter 
he sells himself when 
he does give in. 


“Here’s where the 
ability to sell full 
coverage comes in, not 
only fire, but tornado 
and windstorm, and 
aircraft, and hail, and 
motor damage, and 
explosion and rents; 
all tied together with 
a nice little bridging 
the gap clause. 


“Cost, the knot in 
many a line of sales 
talk. Of course full 
coverage costs more, a 
little more. But look 
at what the customer 
gets for his money. 
Every thing that has 
ever been sold could 
have been made poorer 
and sold cheaper. 


“A property holder 
can always tell when 
he has insurance but 
he cannot tell when he 
will need it. 


“A new line is more 
than a policy. It is 
more than a check for 
commission. It is an 
entering wedge to a 
whole lot of business. 
One new policy, well 
sold, well written in a 
good company is just 
like a share of good 
stick... .. it pays 
dividends indefinitely. 


And that ended the landing of a fish, but it 
began a new chapter in the life of the Cub. 
He had gone to the ant, as Solomon told him 
to do. Out there in the broiling hot sun of 
the days and the cool silent rest of the nights, 
the Cub burned a rich mahogany tan into his 
skin, and all rancor and discontent out of his 
heart. The acts of the printers in messing 
his folder became an incident and only an 
incident. He saw, when he looked at it, after 
many days of quiet thinking, that life and 
business can be so tuned that they make a per- 
fect paean of happiness, and that the punish- 
ments that nature seems to deal out so remorse- 
lessly were only dealt to those found breaking 
her rules, whether these rules be the demand 
to rest put upon men and machines, or the 
laws of attention, interest, desire and action 
in a sale, whether by advertising or man to 
man. 

I said, awhile back, that if you stopped at 
the middle of my story you would miss the 
moral, which is: There are rules for every- 
thing, especially in salmon fishing and in in- 
surance advertising. Learn them; then follow 
them. 


Course of Construction Fire 
Risks Cause Worry 

Until quite recently fire underwriters gen- 
erally have looked upon course of construction 
risks with favor, the hazard being very well 
known to them, and the fire record substanti- 
ating their understanding. 

Now the underwriters are proceeding a little 
more cautiously after the serious fires in the 
class. No one doubts for a moment but what 
the losses in those of fireproof construction 
(Rockefeller Church, Sherry - Netherlands 
Hotel, etc.) were the result of an overabun- 
dance of wood scaffolding which became an 
easy prey to the fire. 

Lately, however, the epidemic of non-fire- 
proof apartment house fires are occupying the 
center of the stage. 

In the book, “Fire Insurance Inspection and 
Underwriting” by Dominge-Lincoln under 
Course of Construction, we find the following : 
“Course of construction risks are usually good 
fire risks especially if of brick or fireproof con- 
struction. Theatres, churches and halls in 
course of construction are not considered as 
good as ordinary buildings owing to the great 
amount of wood scaffolding necessary to com- 
plete the high interior of the building. 
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About the Standardization of Aviation 


Insurance Underwriting 


The Day Is Not_Far Off That Will See The Business 
Fairly Well Standardized Along The 
Lines of Marine Insurance 


Perhaps the dream of every aviation insur- 
ance underwriter is to see the day when the 
business may be quoted from a ten-page book 
of rates. Although this will never be, the far- 
sighted and ambitious underwriter may well 
look forward to the time when aircraft in- 
‘surance will become fairly well standardized 
along the lines of marine insurance of today. 

The fact that there are no classes of risks 
in the aviation field large enough to experience 
fairly constant loss ratios for the various in- 
surable hazards, precludes the possibility of 
even a partial standardization of rates by classes. 
This lack of standardization has led in some 
quarters to the charge that aviation insurance 
is an experiment and a gamble, and that the 
business has been retarted by the lack of eff- 
cient actuarial work by underwriters. Those 
who are familar with the business know that 
it has not been retarded. They know that it 
is growing rapidly and competition in the field 
has been keen. 


Variations from Average 

All underwriters know pretty well what the 
average rates for each class of business must 
be to produce premiums necessary to take care 
of losses and expenses, but in quoting an in- 
dividual risk each underwriter will vary from 
the average rate according to his judgment as 
to whether the risk is better or worse than the 
normal. It is the relative merits of various 
types of risks that will make underwriters 
differ in their opinion. If anyone believes that 
the aviation insurance business is entirely a 
matter of book-making, he has only to secure 
quotations from each of the aviation insurance 
underwriters on an identical risk, to find that, 
while no two are alike, the average rate over 
all will probably not differ more than ten per 
cent. 

While standard rates for classes of risks 
which fit a given formula may appear on the 
surface to be desirable, there is no question 
in the mind of every underwriter but that any 
attempt to classify and rate risks by hard and 
fast rules in this rapidly developing new art 
would probably work a much greater injustice 
to a large portion of the insured risks than 
is the case at present. Each underwriter must 
be extremely familiar with aviation hazards, 
both in the abstract and from practical ex- 
perience, and there can be little doubt that 
the resultant rates are more nearly correct than 
some of those to be gleaned from manuals 
in the highly standardized forms of insurance. 

There are 8,000 or 9,000 licensed airplanes 
in the United States, and there are probably 
200 different makes and types included in this 
number. Probably no more than 200 are of 
one make and type and these 200 would have 
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to be classified according to experience-and skill 
of pilot, territory purposes for which used, the 
geographical limits desired, the character of 
the terrain over which operated—whether 
mountainous or open country with many emer- 
gency landing fields, meterological conditions 
such as tornado frequency and fog frequency— 
have a great deal to do with airplane losses, 
as do fire hazards pertaining to hangers, the 
efficiency and skill of the ground staff, etc. 

It will probably not be until there is a total 
of not less than 100,000 airplanes in the 
United States that aviation insurance rates can 
be classified and rated by automobile insurance 
methods, if it ever can be done. And this does 
not mean that there will be no progress in the 
direction of standardization of this business. 

One of the most important moves toward 
the standardization of the business came Sep- 
tember 1, last, when the United States Depart- 
ment of Commerce began the classification of 
holders of transport licenses according to the 
types of ships their licenses will permit them 
to fly. This will be a great help in indicating 
to the underwriter the qualifications of the 
pilot to fly the applicant’s aircrafts. 

Another impor(nt thing needed to hasten 
the standardization in the field is a rigid system 
of enforcing more severe regulations on both 
pilots and aircraft. 

Another feature which complicates aviation 
insurance is the multiplicity of covers which 
are provided, the more common of which are 
as follows: 


Fire Class A, which covers fire ground only, 
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excluding while engine is running or being 
started. 

Fire Class B, which covers fire both on the 
ground and in the air, but excludes fire 
caused by crash or collision with another 
object. 

Fire Class C, which is sometimes called fire 
under all circumstances, which covers the 
same as B but includes fire caused by crash 
and excludes the crash damage itself so that 
thei amount of crash damage which would 
have been sustained had a fire not followed 
must be deducted from the amount payable 
in case of loss. 

Accidental Damage, frequently known as 
“Crash” insurance, covers damage to air- 
craft caused by collision with the ground 
or other objects and is usually written on 
a 10 per cent deductible basis, although 
sometimes written with a higher deductible 
for a lower premium. 

Windstorm, which is self explanatory, covers 
while on the ground only and is usually 
written with 5 per cent deductible. ; 

Theft, which includes theft of parts and equip- 
ment if attached to the aircraft, is usually 
written on a $25.00 deductible basis. 

Public Liability, which is similar to automobile 
public liability, except that liability for in- 
jures to passengers is excluded. 

Passenger Liability, which covers liability for 
injuries to passengers. 

Property Damage, which covers damage to 
property of third parties, excluding property 
of the assured or paseengers. 


Not Comparable with Auto 

Aviation underwriting will never reach the 
same degree of standardization as the automobile 
business because all automobiles are just auto- 
mobiles and one is about as safe and easy to drive 
as another, but airplanes are as unlike as water- 
craft which vary from canoes to ocean liners. 
The pilots vary in the same manner as an 
Indian guide, who is expert with a canoe, and 
the Captain of a ferry boat. The pilot of the 
ferry boat could probably not paddle a tanoe 
safely through rapid water, nor could the In- 
dian guide take a ferry boat out of its slip 


(Concluded on page 29) 

















This photograph illustrates the difficulty a claim adjuster would have in establishing the 
amount of damage done the plane by the crash alone had the aircraft not caught fire. 
And what part of the damage would be covered by a fire insurante policy? 
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(Thanks, Old Man 


Your Advice Saved Me 
Many Months Rents”. 

















BETTER custoiner — a better friend — and a better 


booster! Just because the agent made it his business 
to explain Rent insurance to this client. .\t first the client 
didn’t realize that his rent income could be covered as well 
as his property. An analysis of his holdings and a careful 
explanation of the various types of Rent policies soon showed 
him. When the blow came he was able to congratulate his 


agent instead of condeming him. 7 y ’ 7 ’ y 


That’s the difference between the insurance expert and the 
“policy peddler’”. Most agents of this company belong to the 
former class and know exactly which of their clients are Jand- 
lords with an income from rents, which of them live on their 
own property and which hold valuable leases. They make it 
their business to tell these men in advance about Rent, 
Rental Value, Leasehold and Use and Occupancy (business 


interruption) Insurance. y tf 7 cf y 7 


wIITVERPOOL, 


=—4\ 
0 [LOND ON 


“ GLOBE, 


Insurance Co up 


Executive Offices: 1 Pershing Square, Park Ave. at 42nd St., New York, N. Y. 
Pacific Coast Dept., San Francisco, Calif. 
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REINSURANCE 


REINSURANCE COMPANY 
SALAMANDRA 


of 
COPENHAGEN, DENMARK 


NORTH STAR INSURANCE 
COMPANY 


of 
NEW YORK 


HAMBURG-AMERICAN INSURANCE 
COMPANY 


of 
NEW YORK 














MEINEL & WEMPLE, Inc. 


Manager 


469 Fifth Avenue New York, N. Y. 



































THE 


Alamac 


Broadway at 7Ist Street, N. Y. 


Endicott 5000 


A pleasant, modern, home away from home. 
Accessible to every point in the metropolitan area 
by express subway at our door. 


Finest Food and Cuisine 
All Rooms with Tub and Shower 
$3.50 Single—$5.00 Double, Up 
Wire Collect for Reservation 


Direction 


JULIUS KELLER 
Of Famous Canoe Place Inn 
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Compulsory Auto- 
mobile Insurance 


(Concluded from page 3) 
Non-Residents Not Covered 


The law is applicable only to motor vehicles 
when licensed in the State of Massachusetts 
and when operated on the public highways. 
It does not apply to non-residents of the Com- 
monwealth, except after a certain period of 
residence within the State, and, therefore, offers 
no remedy to persons injured through the 
operation of motor vehicle not licensed by the 
State. The law likewise has no application in 
those instances where damage results from 
accidents occuring outside of the confines of 
the State borders and caused by cars registered 
in Massachusetts. 

With the exception of a negligible number, 
practically all of the 778,895 motor vehicles, 
registered during the first nine months after 
the law became effective, were covered by 
damage liability insurance policies. The Massa- 
chusetts law has been in operation for over 
two years and evidence as to the merits of the 
plan may now be fairly considered. 


Accidents Have Increased 

The proponents of the law anticipated a re- 
duction in the number of accidents on the 
highways due to more careful driving. In 
1927, the year the law went into effect, fatalities 
resulting from automobile accidents numbered 
698, as compared with 681 in the previous year, 
while there were 32,922 injuries in~1927 in 
comparison with 24,904 in 1926. Collisions, 
amounting to 26,769 in 1926, were increased 
to 33,938 in 1927. The number of personal 
injury claims filed with insurance companies 
in 1927 were 48,519 while only 14,678 demands 
were registered in 1926 against the insurers of 
30 per cent of the motor vehicles in the State. 


Companies Must Insure All 

Under the practical working of the statute, 
insurance companies can not effectively refuse 
insurance to applicants. The companies, during 
the first eighteen months of the operation of 
the statute, endeavored to establish the refusal 
of insurance to hundreds of applicants who 
were shown to be poor risks insofar as their 
driving records were concerned; but the Board 
of Appeals required the companies, notwith- 
standing, to issue policies of insurance in all 
but twenty-eight cases. It is difficult to reach 
the conclusion that there were only twenty- 
eight incompetent and reckless drivers among 
more than a million and a half applicants who 
sought to register their cars during that period. 


Many Policies Lapse 

It has proved impossible to keep effectual 
and in force insurance on all of the cars 
registered in Massachusetts. It was estimated 
by the Commissioner of Insurance, during the 
year 1927, that there were 2,000 cars operated 
illegally and which ‘were not likely to be de- 
tected except by chance. Further than - this, 
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many car owners, after obtaining registration 
upon partial payments of premiums, have failed 
to complete the balance so due and have thus 
voided their insurance. Apprehension by the 
police of the majority of these delinquents has 
not been successful. 


Insurance Rates Are Higher 

Notwithstanding the uniformity of the in- 
surance and despite the lessened and reduced 
coverage of the policies issued by virtue of the 
provisions of the act as compared with the 
protection specified in the voluntary policy, 
the cost of insurance to the individual car 
owner has not only increased, but has risen to 
almost prohibitive levels under the new com- 
pulsory system. The primary reasons for this 
result are apparent. 

Rates for voluntary insurance are based on 
the records of those seeking insurance. These 
are generally the more careful drivers and 
have fewer accidents. The companies, having 
been deprived of the right to select their risks 
effectively and insurance being required to be 
issued to all applicants, it has been natural that 
the insurance of all cars results in a higher 
loss cost per car and a higher premium charge. 


Litigation Increases and Fraud 
Creeps In 

Litigation due to automobile accidents has 
also been greatly increased due to the un- 
reasonableness of payments made and to the 
excessive number of false and _ fraudulent 
claims. The latter have proved particularly 
troublesome and expensive to the companies and 
to the State. Governor Fuller, of Massachu- 
setts, is quoted as having made this statement 
with respect to this problem: “The situation 
that prevails is a complicated one, because of 
the fact that the compulsory insurance law has 
lent itself to all kinds of bribery, chicanery 
and misrepresentation. Large numbers of 
people have made fraudulent claims under the 
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law and have been aided and abetted in this 
contemptible practice by doctors and lawyers 
alike.” 

The rates, first fixed under the compulsory 
act in Massachusetts and continued by the in- 
surance commissioner during 1928, were similar 
to those previously in effect when voluntary 
insurance was in force. The companies during 
this two year period sustained disastrous losses. 
An attempt on the part of the commissioner 
to publish a schedule with increase in rates, 
which he declared to be fair and consonant 
with the purpose of the act, met with political 


opposition. The commissioner thereupon re- 
signed. Finally, after legal proceedings were 


successfully instituted in the Supreme Judicial 
Court for the .county of Suffolk, a schedule 


setting forth a material increase in the rates 


for the year 1929 was published—Fireman’s 
Fund Record. 


About the Standardization of 
Aviation Underwriting 
(Conciuded from page 27) 
without accident. Two pilots with 300 hours 


experience are not equal—one may have had 
all of. his experience and training on one type 


_of airplane, whereas the other may be a grad- 


uate of Brooks and Kelly Field, where the 
Army has trained him to fly ten to fifteen differ- 
ent types of airplanes under the foremost ex- 
perts in the handling of each type, the military 
types varying from the single seater pursuit 
ships to the heavy multi-engined bombers. 
The aviation underwriters who have had 
some experience in this field are building upon 
a solid foundation and have no fears for the 


future, with the possible exception that new 
people entering the field with little experience 
may in some instances quote inadequate rates, 
bringing disaster upon themselves and discredit 
to the business as a whole. 








In the case of this airplane crash the difficulty of establishing the cause of the accident 
and the amount of damage done can readily be seen. It is a similar case to those which 
confront aviation insurance underwriters regularly 
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STANDARD 
FORGERY BONDS 


‘‘We are more than satistied”’ 


‘“‘We wish to express to you our satisfaction over 
the settlement received on May 4th. 

“This $50.00 check on which we suffered a loss was 
sent to you by your agent, Mr. Moffat, on May Ist 
and on May 4th settlement was received for the 
amount due us under our bond. 

‘‘We are more than satisfied with your service and 
the treatment received from you. With our kindest 
regards and best wishes.” 


. Book-Cadillac Hotel, Detroit 


Standard Forgery Bonds are a modern form of insurance of 
first importance to every conservatively managed business 
house, in this day of transacting business by check. 


The Standard Forgery Bond offered by The General In- 
demnity Corporation of America provides complete coverage. 
It indemnifies the assured and his bank against monetary 
loss through fraud in connection with any check, draft, note, 
bill of exchange or trade acceptance, bearing the assured’s 
signature or purported signature. ‘This includes forgery of 
signature or endorsement, as well as alterations of amount, 
payee-name, etc. 


Substantial 
Discounts to Preferred Risks 


Under a merit-rating plan originated by this Corporation, 
users of approved check-writing instruments and/or approved 
safety checks are entitled to discounts from 5% to 60% from 
standard premium rates. 


To users of such equipment the premium, less discounts, 
will be found so low that a single experience of loss in a busi- 
ness lifetime would doubtless make this a profitable insurance 
investment. 


Write for schedule of discounts, giving the type 
of check-writer and brand of safety paper used. 


THE GENERAL INDEMNITY 
CORPORATION OF AMERICA 


Capital and Surplus. Chartered in 
$1,500,000 New York State, 1914 

Home Office: Rochester, N. Y. 

New York Office: 217 Broadway, Fitzroy 8352 


Local agents and brokers protected 
Offices in all principal cities 





























Great American 
Insurance Company 


cm NewDork  o 


Your 
Company INCORPORATED - 1872 Company 


wee: oe pa 1, 1929 


$15,000.000.00 
24.465,534.40 
27.7 29,318.71 
67.194,853.1 I 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$42,729,318.71 


LOSSES PAID POLICY HOLDERS 


$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, IIL 
C. R. STREET, Vice-President 
PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW YORK—We. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANGISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. MoGee & Go., Gen’! Agts., Insurance Exchange Bldg. 
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Sasa, Fidelity and Surety Bonds 
a DU UU iN hes Forgery & Check Alteration Insurance 
w Se Ee Casualty Insurance 
Company’s Home 
Office Building 
100 Broadway 
ew York 


“SEE THE ‘AMERICAN’ FIRST” 
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Compulsory Auto Rates 
Are Increased in Mass. 


Rise of Nearly Three Per Cent 
Is Included in Tentative 
Schedule 


Final Program Effective Soon 
Taxicabs and Commercial Tax 
Remains Unchanged — Name 

Individual Rate Territories 





A total increase of nearly three per cent 
in compulsory automobile insurance rates has 
been announced in the tentative schedule for 
Massachusetts announced recently by Insurance 
Commissioner Merton L. Brown. A _ public 
hearing on the rates will be held September 9 
and the final schedule announced September 
15, the commissioner declared. 


The placing of Boston, Revere and. Chelsea 
in individual rate territories from five to 
eight, and the fact that there was no change 
in the taxicab rates and no substantial change 
in the commercial rates were the features of 
the schedule. The change in the three cities 
named came as a result of a compilation of 
accident experience, which indicated a worse 
tabulation of experience than any other com- 
munities in the State. Reduction in rates in 
several municipalities were based only on ex- 
perience. The allowance of two and one half 
per cent for profit is continued in the schedule. 


In his explanation issued with the schedule, 
the commissioner declared: 


“The 1929 rates were predicated on an ex- 
pected loss ratio of 65.5 per cent. In other 
words, it was calculated on the experience 
available when those rates were fixed that the 
companies would incur an average loss of 65.5c 
for each dollar of earned premium. For the 
two policy years of 1927 and 1928, however, 
figured on the basis of the 1929 rates, the 
average loss ratio has been 67 per cent, or 
1.5 per cent more than the figure ypon which 
the 1929 rates were based. 

“In addition there has been an increasing 
expense cost due to an increasing number of 
claims. For passenger cars alone there were 
34,603 claims in 1927 and 36,670 claims in 1928, 
= an increase of 2,067 claims in 1928 over 


“The insurance companies have suggested 
that the commissioner fix a rate schedule for 
1930, which would represent an aggregate in- 


(Concluded on page 37) 
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Pacific Indemnity Makes Fine 
Record in First 6 Months 





Gross Premiums Aggregating More 
Than Three and One Half Mil- 
lions Written During Half 
Year 

Los ANGELES, Ca.ir., September 2.—Gross 
premiums aggregating $3,691,915 were written 
during the first six months of 1929 by the Pa- 
cific Indemnity Company of Los Angeles, ac- 
cording to figures released this week by M. R. 
Johnson, vice-president and general manager. 
According to Mr. Johnson, the figure represents 
an increase of $580,767 over the corresponding 
period of last year. 

Admitted assets of the company as of June 
30, 1929, totaled $6,922,911, an increase during 
the past six months of $696,561. Gross income 
from the investment department during the six 
months period amounted to $250,846. 


Floyd E. Brisbine and Robert J. Bos- 
well Honored at Farewell Party 
Los ANGELES, CALIF., September 3.—Mem- 

bers of the Surety Underwriters’ Association 

of Southern California joined in a farewell 
party recently honoring Floyd E. Brisbine and 

Robert I. Boswell. Brisbine, who is well known 

in local insurance circles, was recently ap- 

pointed Pacific Coast manager at San Fran- 
cisco for the Metropolitan Casualty Company, 
after having served for some time as Southern 

California branch manager here for the Fidelity 

and Deposit Company. Boswell, who was 

formerly resident vice-president and manager 
at Los Angeles for the New York Indemnity 

Company, will leave for the East next week to 

assume an executive position with the same 

company in some other city. 


Henley Made General Agent by 
Standard Surety 

The Standard Surety and Casualty Company 
of New York has announced the appointment 
of A. H. Henley, 2704 Huntington avenue, 
Newport News, Va., as general casualty and 
surety agent. Mr. Henley has been in the gen- 
eral agency business in Newport News for sev- 
eral years. The agency recently moved into 
larger quarters in order to take care of a large 
increase in business. 


Plans Campaign to Reduce 
Construction Mishaps 


Building Trades Employers As- 
sociation Announces an 
Active Fall Campaign 


Entering Third Year’s Work 


Committee on Accident Prevention 
Will Hold Two Meetings in Its 
Plan to Reduce Accidents 











Intent on planning an active Fall program the 
Committee on Accident Prevention of the 
Building Trades Employers’ Association will 
hold two meetings in September in its cam- 
paign to reduce loss of life and injury on build- 
ing under construction in the Metropolitan dis- 
trict, according to a statement issued yesterday 
by William G. Wheeler, executive secretary 
for the committee. 

“The committee is soon to enter upon its 
third year’s work and has already accomplished 
concrete results in diminishing casualties and 
accidents costs,’ said Mr. Wheeler at his of- 
fice, 2 Park avenue. “We find that our mem- 
bers and their employees are becoming more 
safety-minded and realize the importance of 
carefulness and the constant use of common 
sense in applying our recommendations to the 
various phases of safe building construction.” 

The first conference of the Fall season will 
take place at the Building Trades Club on Sep- 
tember 10 at 1 p. m. when the sub-committee 
on the Maintenance and Operation of Material 
Platform Hoists, of which D. H. Dixon, vice- 
president of the Turner Construction Co., is 
chairman, will meet. This group is composed of 
Karl G. Edlund, A. E. Barlow, N. L. Doe, H. 
Gordon Pierce, John B. Brady, John O’Connor, 
and T. A. O’Rourke, all recognized experts in 
this particular subject. 

The general committee, of which Henry W. 
Lohmann, vice-president of James Stewart & 
Co., is chairman, will meet at the club rooms 

on September 12 at 1 p. m. It consists of Mr. 
Dixon, Samuel B. Donnelly, Max Baumann, 
John Lowry, Frank B. Rogers and J. E. Rutz- 
ler. 

Mr. Wheeler will attend the Eighteenth An- 
nual Safety Congress at Chicago, September 30 
to October 4 and will address the Construction 
Section at the Stevens Hotel, October 1. 


Casualty, Surety, Etc. 
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ANNOUNCEMENT 











We have pleasure in announcing the addition of the New 
York Indemnity Company to the Union Indemnity Group of 


Companies. 


Increased facilities, broadened services and other special 
advantages are thus made immediately available to New York 


Indemnity agents and their clients. 


We cordially invite the correspondence of representative 


see 


agents, and to our friends we pledge our sincere efforts to pre- 
serve unbroken the pleasant relationships which have existed 


in the past. 


INSURANCE SECURITIES COMPANY, INC. 


Union Indemnity Company New York Indemnity Company 

- Re ; be 
Northwestern Casualty & Surety Company Detroit Life Insurance Company rs 
La Salle Fire Insurance Company Bankers and Merchants Fire Insurance Co. hi 


Union Title Guarantee Company, Inc. Union Title & Trust Company, Inc. 
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T.J.Quinlan’s Twenty-Fifth 
Anniversary Celebrated 


Superintendent of Agents for 
Employers’ Group With Co. 
for Quarter Century 





Agents to Conduct Campaign 





Surprise Drive Inaugurated “For 
Tom’s Twenty-Vifth” as Popular 
Official Sails for Europe 





On August 23, 1929, Thomas J. Quinlan, 
superintendent of agents for the Employers’ 
Group, sailed on the S. S. Cleveland for a 
business and pleasure trip to Europe. He had 
hardly got out of sight of land when some of 
his many friends at the Boston office of the 
Employers’ Group got together with plans for 
celebrating his anniversary with a_ tangible 
tribute. 





Thomas J. Quinlan 


It seems that September 12, 1929, will be 
Mr. Quinlan’s twenty-fifth anniversary with the 
Employers’ Group and a surprise drive for 
agents has been inaugurated. The committee 
in charge called it “For Tom’s Twenty-Fifth” 
arid letters have been sent to field men all over 
the United States telling them of plans for this 
tribute to one of the best known and most 
popular insurance man in the business. 

Thomas Joseph Quinlan started as an office 
boy with the Employers’ Liability Assurance 
Corporation on September 12, 1904. He worked 
his way up as mail boy and file clerk and held 
increasingly important positions in the accident 
‘and health, actuarial and statistical and liability 
departments. He started in the agents depart- 
ment under A. B. Poor, present . assistant 
United States manager. of the Employers’ and 

(Concluded on page 35) 
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Endorsement to Protect Auto 
Owners Under New Law 





California Operators Get Full Pro- 
tection Without Payment of A ddi- 
tional Premiums 
In oder to fully protect all policy holders 
from losing their automobile licenses under the 
new California motr vehicle laws, members of 
the National Bureau of Casualty and Surety 
Underwriters have adopted an endorsement to 

be placed on all policies. 

This endorsement will, give assureds every 
protection required by the law, and is a volun- 
tary act on the part of the companies without 
the payment of any additional premium. How- 
ever, the person covered by the policy shall re- 
imburse the company for payments made which 
are not obligatory under the policy. 

Shortly after the laws went into effect on 
August 14th it was found that the present pol- 
icy form did not fully provide against the sus- 
pension of the licenses of motorists following 
the rendering of a judgment. 

A committee composed of L. W. Caldwell, 
manager of the Glens Falls Indemnity; A. E. 
Lucie, superintendent of the liability department 
of the Travelers, and Thomas Loynihan, assist- 
ant manager of the Ocean Accident & Guaran- 
tee Corporation, together with E. E. Robinsou, 
manager of the automobile department of the 
National Bureau, investigated the requirements 
and promulgated the endorsement which gives 
the necessary protection. 

The endorsement is known as the “Califor- 
nia Financial Responsibility Act Endorsement.” 


Century Indemnity Assigns Ernest 
W. Killer to Chicago Office 

Hartrorp, Conn., August 29.—The Century 
Indemnity Company today announced that Er- 
nest W. Killer has been transferred from the 
home office to the field force and has been as- 
signed to the bonding department of the Chicago 
Branch office as assistant to the manager. 

Mr. Killer joined the Century as supervisor 
in the home office bonding department in Sep- 
tember, 1926. He had previously spent ten 
years in insurance’ work, first with O’Brien, 
Russell & Co., general agents for the National 
Surety Company at Boston, where he learned 
the bonding business. During his last few 
years with that company he was assistant man- 
ager of the bonding department. In May, 1924, 
he joined L. W. Kingman Company, Inc., gen- 
eral agents for the Independence. Indemnity 
Company at. Boston, in charge of their bond- 
ing department. 


Bruce Wiles, heretofore in charge of the pay- 
roll audit division of the liability department and 
superintendent of the accident prevention de- 
partment of the Federal Surety Company of 
Davenport, Iowa, has been promoted to a 
special representative of the executive depart- 
ment. Mr. Wiles will continue to have charge 
of the safety and accident prevention work of 
the company. 
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Georgia Casualty Moving 
Home Office to Newark 


Executives and Staff Will Estab- 
lish Headquarters in Jersey 
Before October First 


Will Extend Its Operations 





Expect Difficulty in Bringing Mutuals 
and Reciprocals Under New 
Licensing Law 





The Georgia Casualty will move its home 
office from Atlanta to Newark, N. J., during the 
month of September, retaining all of its pres- 
ent official staff, and many home office em- 
ployees who will move to Newark at the same 
time. With the opening of the new home office, 
the company proposes to establish an Eastern 
department, which will have headquarters in 
the home office. Headquarters for the Southern 
department will remain in Atlanta. The com- 
pany is going to extend its operations by enter- 
ing the fidelity and surety fields, and by writ- 
ing personal health insurance. In order to take 
care of the increased volume which will neces- 
sarily follow these steps, the Company will in- 
crease its present capital and surplus by the sale 
of additional shares. The Company’s cash capi- 
tal is $750,000 and on January 1 of the present 
year it had $903,459 surplus. Last year it wrote 
$2,135,053 net premiums. Up to the present 
time, its premium income for 1929 has exceeded 
that of the corresponding period of 1928 by 
more than $400,000. 


“In the Center of Things” 


President Harry C. Mitchell in explaining 
the move to his field organization declared: 

“Our main reason for this move is to be able 
to better and more completely serve the inter- 
ests of our Field Organization. We are taking 
with us a great many of our Home Office staff 
and this staff will be augmented by additions of 
experienced insurance help in Newark. This 
move is a step looking to a larger development 
of our business nation wide. 

“This move also places us in the center of 
insurance affairs where we can at all times ob- 
tain first hand information as to what is going 
on and more rapidly and efficiently pass this in- 
formation to you. 

“Tt is also contemplated that shortly after we 
have become settled in Newark that a substan- 
tial increase will be made in our capital and 
surplus by the issuance of new stock. 

“We, of course, are maintaining offices in 
Atlanta that will be able to service intelligently 
the business we have in the South. 

“T'am sure in giving this matter the neces- 
sary thought you will agree with me that the 
contemplated move is one that will be beneficial 
to all interests, and I cannot close this com- 
munication without expressing to you my. deep- 
est appreciation for your loyalty and coopera- 
tion, iti return for which it shall be our pur- 
pose to.give you service of the highest \order,” 
President Mitchell concluded. 
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Insurance 

In Force 
Over 

$135,000,000 


Harry L. Seay, 
President 


Clarence E. Linz, 
V. P. & Treas. 


H. B. Seay, 
Vice President 


P. N. Thevenet, 
V. P. & Secty. 


P. V. Montgomery, 
Actuary 


‘ x a 
cata COMPANY \ 


HOME OFFICE DALLAS. TEXAS er en 





WE WANT MEN 


-—men who are self-con- 
fident— 

—men who are morally 
dependable— 

WEST VIRGINIA 


—men who are finan- PENNSYLVANIA 
TEXAS 


cially responsible— 


men who are anxious 
to accomplish results— 


—men who are open to Partnership-basis 
Agencies 


LIFE HEALTH ACCIDENT 


THE OHIO STATE LIFE INSURANCE COMPANY 
Columbus, Ohio 
Standard Sub-Standord Super-Standard 














oe ee 





We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 


BOX 54 
Care of THE SPECTATOR 
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GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
| Charleston, W. Va. 
| Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 
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KEYSTONE INDEMNITY EXCHANGE 
PARTICIPATING AUTOMOBILE INSURANCE 


110 SOUTH 16th STREET, PHILADELPHIA, PA. 


LOCAL AGENTS WANTED 


FIRE, THEFT, COLLISION, PROPERTY DAMAGE, PUBLIC LIABILITY 


































TO AGENTS--- 


We have many excel- 
lent openings for prop- 
erly qualified agents. 
We operate in 26 States, 
and the District of 
Columbia and Porto 
Rico. 


If interested, write 


W. T. O’Donohue 
Vice-Pres. & Agency. Mgr. 


Jefferson Standard 
Life Insurance Company 
Greensboro, N. C. 











a is a big word. It is alsoa 
big factor in success. Illinois Life men 
have learned that they may depend upon 
the full cooperation of their Company. 


ILLINOIS LIFE INSURANCE CO. 
1212 LAKE SHORE DRIVE ~- CHICAGO 
Raymond W. Stevens, President 








































OVER 340 MILLIONS IN FORCE 











THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 
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International Law Group 
to Meet in 1930 





Association Will Convene in 
New York City Late in 


August Next Year 





Plan Comprehensive Law Book 





Dr. Alfred Manes, Insurance Profes- 
sor at Berlin University, Will 
Preside 


The International Law Association will meet 
in New York city at the end of August, 1930. 
Dr. Alfred Manes, honorary professor of in- 
surance at the University of Berlin and director 
of the Insurance Leminar at the Technical 
University of Berlin is chairman of the in- 
surance division of the association. This meet- 
ing of the association should be of prime 
interest to insurance lawyers in the United 
States. According to Dr. Albert Sieveking, 
the International Law Association has in times 
past endeavored to introduce a uniform con- 
tract of insurance for international use. The 
beginning of such an effort is always a study 
of comparative contract law as it relates to 
insurance. Insurance is essentially an inter- 
national business, and in the conduct of such 
business, uniformity in the general character 
of the contract is indispensable. It may be 
of interest to our readers that Professor E. 
Bruck of Hamburg University has in prepar- 
ation a series of volumes embracing the laws 
on private insurance of the whole world. An 
English and German edition is contemplated. 
The German law on private insurance is already 
available in an English text by Dr. Albert 
Sieveking. It is hoped that sufficient en- 
couragement will be given the International 
Law Association, and to Professor Bruck and 
his associates, to insure success for this enter- 
prise. 


Henderson With American Surety 


Frank I. Henderson, formerly in charge of 
the casualty insurance department of the Mer- 
cantile Insurance Agency, has been appointed 
to head the casualty insurance department of 
the American Surety Company’s St. Louis office. 
Ed Culler, for many years with the St. Louis 
office of the Maryland Casualty Company, takes 
over Mr. Henderson’s place with the Mer- 
cantile Insurance Agency. Both Mr. Henderson 
and Mr. Culler are very well known in St. 
Louis insurance circles and are members of 
the Cat’s Meow, an organization composed of 
the successful younger insurance executives of 
the St. Louis district. 


F. and G. Fire Joins Board 
The Fidelity and Guaranty Fire Corporation 
of San Francisco has been admitted into mem- 
bership in the Board of Fire Underwriters of 
the Pacific. Guy A. Inman is general agent for 
the company in San Francisco. 
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United States Guarantee Has 
New Branch in Chicago 





John T. Jones, Vice-President of 
W estern Department, Is Manager 
for Mid-Western Service 

In keeping with its policy of gradual ex- 
pansion, the United States Guarantee Company 
has found it necessary to establish a branch 
office located at Chicago, IIl., in order to service 
its mid-western business. The office is managed 
by John T. Jones, recently appointed vice- 
president of the Western department of the 
United States Guarantee Company, and suitable 
space has been leased in the Insurance Ex- 
change building. 


Well Qualified Executive 

Mr. Jones joined the staff of the company 
after a long and creditable service with the 
Aetna Affiliated Companies in Washington, D. 
C., having been manager of the government 
service bureau from 1913 to 1921 and manager 
of the Washington branch office from 1922 to 
1927. Of late Mr. Jones conducted the insur- 
ance department of H. L. Rust Co., Washington, 
D. C., representing the Aetna Affiliated Com- 
panies as general agents. In outside organiza- 
tions Mr. Jones is prominently connected being 
a member of the board of trustees of the 
Insurance Federation of America and the In- 
surance Club of Washington and also a past 
president of the latter organization. Due to 
his long experience in handling an extremely 
varied bond business through the government 
service bureau, Mr. Jones is exceptionally well 
equipped to develop and service fidelity and 
surety business in his new office. 


Tom Quinlan’s Twenty-Fifth 
Anniversary Celebrated 
(Concluded from page 33) 
vice-president of the American Employers’ and 
the Employers’ Fire. He worked as executive 
special agent and after his return from service 
in the artillery corps during the World War 

he was made home office representative. 

He has travelled all over the United States 
for many years and for several months was 
acting general agent at New Orleans. United 
States Manager Edward C. Stone, recognizing 
his ability, appointed him superintendent of the 
agents department, which title he now bears. 

Tom Quinlan (as thousands in the insurance 
business know him) lives in Brookline, Mass. 
He is a member of the B.P.O.E. American 
Legion Post 46 and Boston Chamber of Com- 
merce. 

Known among over a thousand employees 
at the Boston office of the Employers’ Group 
as everybody’s friend, Tom has inspired the 
mice to play while the cat’s away and the 
committee in charge is greatly pleased with the 
evidences already shown that the drive “For 
Tom’s Twenty-Fifth”’ is going to be a worth- 
while tribute to a worthwhile man. 
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Public Officials Take Out 
Voluntary Protection 


Indiana Trustees Get Liability 
Cover Although Not Respon- 
sible for Accidents 





Paid for by Town Taxpayers 





Protect Themselves and School Chil- 
dren Against Transportation 
Mishaps 
In spite of a ruling by the Indiana attorney: 
general, which sets out that public officials are 
not responsible in case of accidents to school 
busses, township trustees in many sections of 
the state are taking out liability ins rance 
through the drivers of the busses. The matter 
of insurance arose following the passage of a 
new automobile law by the last legislature. The 
law sets out that townships and other taxing 
corporations are liable in case of an accident 
involving the township’s school busses. The 
attorney general, however, declared this clausc 
of the law unconstitutional and advised the trus- 

tees to pay no attention to it. 

Many trustees are taking no chances, how- 
ever, and are protecting themselves through in- 
surance. One reason, it was said, is because 
they might be liable personally because of the 
fact they hold a public office. Then, too, there 
is a popular public demand for such insurance. 
Most of the insurance is paid for rather indi- 
rectly through a slight increase in the wages 
to bus drivers, which increase enables the bus 
driver to procure insurance without cost. 


Accident Statistics 

BALtTrmoreE, Sept. 2.—The first monthly tabu- 
lation of the industrial accident reporting con- 
test recently inaugurated by the Baltimore 
Safety Council, in which 74 Baltimore plants 
took part, discloses 27 of the establishments 
had no accidents in 30 days. This announce- 
ment was made by Louis A. Schillinger, chair- 
man of the industrial division of the council. 

The 74 plants, he said, have a total of 33,740 
employees, who worked 8,073,895 hours and 
were involved in only 208 lost-time accidents. 
Analysis of the report shows one man in every 
162 was involved in an accident. 

The National Safety Council declares 45,000,- 
000 persons are gainfully employed in the United 
States and that one in every 14 suffers a lost- 
time accident annually. 

A feature of the report was the fact human 
element alone was responsible for all except 
15 of the 208 accidents, Schillinger continued. 
The 15 were caused by machinery. 

Types of accidents and the number of injured 
follow: Machinery, 13; vehicles (not including 
construction of), 7; explosions, electricity, fires 
and hot substances, 16; poisonous and corrosive 
substances, 3; falls of persons, 21; stepping on 
or striking against objects, 13; falling objects 
(not being handled by injured), 11; flying par- 
ticles, 11; handling of objects, 76; miscellane- 
ous, 21, and hand tools, 14. 


Casualty, Surety, Etc, 
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Michigan Association to Meet 
at Annual Convention 





Two Prominent Speakers Are Listed 
in Insurance Agents Program to 


Be Held in Chicago 


A discussion on the present-day methods of 
business development and an address on avia- 
tion and insurance by two of the foremost 
authorities on the subjects, will be features of 
the Michigan Association of Insurance Agents 
convention to be held in the Book-Cadillac 
Hotel, Detroit, September 9, 10, 11 and 12. 

Homer Guck, well-known newspaper man 
and publisher of the Chicago Herald Examiner, 
will be one of the principal speakers. His 
subject will be on business developments. The 
other important convention speaker is Reed M. 
Chambers, vice-president of the United States 
Aviation Underwriters of New York. 

The annual meeting of the Michigan associa- 
tion will be held Tuesday, September 10. Mem- 
bers who have any subject to be discussed at 
this session have been requested to file their 
intention with the association officials so that 
time may be allotted them. 

Other speakers who have been listed in the 
program released recently by Secretary George 
Brown are: A. Duncan Reid, president, Globe 
Indemnity and president of the Association of 
Casualty & Surety Executives; Floyd A. Allen, 
assistant to the president, General Motors 
Corp.; E. J. Schofield, vice-president, Standard 
Accident, and Laurence E. Falls, vice-president, 
American of Newark. 


Los Angeles Brokerage Rates 
Remain Unchanged 

Los ANGELES, Cauir., August 31.—Agents- 
members of the Los Angeles Fire Insurance 
Exchange will not increase the rate of com- 
missions on business brokered with their offices. 
This decision, reached at a recent meeting of 
the exchange; means that commissions to 
brokers certified by the exchange will continue 
at 10, 15 and 20 per cent. 

Agent-members of the exchange explain that 
for many years they have been writing business 
for brokers at a loss, the spread between the 
latter’s compensation and the old agents’ com- 
missions of 15, 20 and 25 per cent not being 
sufficient to meet the cost of handling the busi- 
ness. With the new agents commission scale 
of 15, 20, 25 and 30 per cent, which is retro- 
active to July 1 with “clear” agencies, the mem- 
bers of the exchange are said to feel that their 
overriding commission on brokerage business 
will at least enable them to “break even” but 
that they would continue to lose money on 
brokers’ lines if they increased the latters’ 
commission scale. 


BaLTIMorE, August 26.—George A. John- 
son has been named special agent of the New 
Amsterdam Casualty Company with headquar- 
ters at Detroit. He has been engaged in special 
agency work in Michigan for many years, and 
formerly was branch manager for the Na- 
tional Bureau at Detroit. 
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Metropolitan Casualty Makes Four 
Promotions 

Four promotions have been put into effect 
in the home office of the Metropolitan Casualty 
Insurance Company of New York, according to 
an announcement made by President J. Scofield 
Rowe. 

Edgar A. Blendow, assistant secretary, while 
retaining general supervision of the accounting 
department, has been placed in charge of the 
operating division. W. H. Tallau, formerly 
cashier, has been appointed superintendent of 
the accounting department, while H. A. Sprowl 
now fills Mr. Tallau’s old place as cashier. W. 
L. Beach has been elevated from bookkeeper to 
assistant superintendent of the accounting de- 
partment. 
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United States Fidelity Makes Ap- 
pointments and Changes 

BattiMorE, August 27.—The following ap- 
pointments and changes are announced by the 
United States Fidelity and Guaranty Company: 

Frank C. Gill appointed special agent at the 
Pittsburgh branch office. 

W. F. Moffatt, special agent for Oklahoma 
with headquarters at Kansas City branch office. 

Thomas G. Whelan, 3rd, a grandson of the 
former president of the Fidelity and Deposit 
Company, special agent at the Buffalo branch 
office. : 

W. H. Church, special agent at Buffalo 
office. 

L. W. Burger promoted to field superintend- 
ent at the Chicago office. 
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Attention of General 
Insurance Brokers 


Do you realize the wonderful selling possi- 
bilities of Credit Insurance? Do you know 
that thousands of well-known Manufac- 
turers and Jobbers in every line+-in every 
part of the country—carry policies of 


American Credit Insurance? 


Do you know that this broad protective service 
is endorsed by bankers? That it is extensively 
advertised? That it offers an exceptionally effi- 
cient Collection Service, through an organization 
of trained specialists operating in 12 strategical 
cities of the United States and Canada? 


Perhaps you know these things, but have said 
that Credit Insurance is too technical, too involved 
for you to handle. It is true that it requires a 
specially trained agent to sell our policies; but we 
have originated a plan by which a General Insur- 
ance Broker can function in co-operation with our 
regular agents—and make money doing it. 


Why not investigate the possibilities? Find out 
how many of your present clients are not protected 
by Credit Insurance, then write or ’phone any 
of our offices for full particulars of our plan. 


C The AMERICAN 


CREDIT~- INDEMNITY Co. 


J. F.M©° FADDEN., PRESIDENT 
Offices in all leading Cities: 


Chicago, Cleveland, Boston, 
hia, Baltimore, Detroit, 
waukee, Etc. 


In Canada: Toronto, Montreal, Etc. 


J-594 
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Aviation & Mercantile Agency 
Organized in Detroit 





Will Specialize in Aircraft Cover 
of All Types; Authorized to 
Do General Business 

LANSING, Micu., August 26.—An agency 
which it is presumed will specialize in aircraft 
cover of all types has just filed its articles of 
incorporation with the Secretary of State. 
It is the Aviation & Mercantile Agency of 
Detroit, whose incorporators are F. R. V. 
Hauser, Edward F. Schlee, and Andrew G. 
Schlee. The Schlees are prominent figures in 
aviation, Edward F. Schlee having been the 
passenger and backer in the history-making 
round-the-world flight with Pilot Brock. 
Capitalization of the new agency is $10,000. Its 
authorized powers are to operate a general in- 
surance agency. 


Massachusetts Auto Rates 
Increased 
(Concluded from page 31) 

crease of slightly more than 11 per cent over 
the 1929 rates: Of this increase about 2 per 
cent was accredited by them to the higher loss 
ratio than had been provided for, and 9 per 
cent to increased expenses, a part of which 
the experience indicated was due to the in- 
creasing number of claims. 


“The proposed schedule represents an eggre- 
gate increase of approximately 3 per cent. 
Substantial reductions, however, will also be- 
come effective where justified by the experience 
if the proposed rates are finally promulgated.” 

The average claim frequently for each terri- 
tory as proposed per 100 private passenge cars 
insured a full year was as follows, territories 
1, 2 and 3 being respectively, Chelsea, Revere 
and Boston: one, 27.2 per cent; two, 21.2 per 
cent; three, 15.1 per cent; four, 12.4 per cent; 
five, 9.5 per cent; six, 6.5 per cent; seven, 
5.6 per cent; eight, 3.6 per cent. Chelsea is 
found: to have the highest reported accident 
frequency of any community in the country. 
Territory four includes Cambridge, Everett, 
Somerville and Winthrop. Territory five in- 
cludes Arlington, Belmont, Brookline, Dedham, 
Lynn, Lynnfield, Malden, Medford, Melrose, 
Milton, Newton, Peabody, Quincy, Salem, 
Saugus, Stoneham, Wakefield, Waltham, 
Watertown, Winchester, Woburn, 

Territory six includes Abington and Over 
Avon, Beverly, Billerica, Braintree, Brockton, 
Dracut, Framingham, Haverhill, Hingham, 
Holbrook, Hull, Lawrence, Natick, Needham, 
North Andover, North Reading, Norwood, 
Randolph,: Reading Wellesley, Weston, West- 
wood, Weymouth, Wilmington, Burlington, 
Canton, Chelmsford, Gohasser, Danvers, Dover, 
Lexington, Lincoln, Lowell, Marblehead, 
Mathauen, Nahant, Rockland, Stughton, 
Swampscott, Tewksbury, Tyngsborough, Way- 
land. 

Territory seven shall include Acushnet, 
Agawam, Auburn, Bolyston, Chicopee, Dart- 
mouth, East Longmeadow, Fairhaven, Fall 
River, Grafton, Holden, Holyoke, Leicester, 
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Longmeadow, Millbury, New Bedfard, Paxton, 
Shrewsbury, Springfield, West 
Boylston, West Springfield, Worcester. 


Somerset, 


Territory eight includes the remainder of the 
State. 

Statutory premium charges passenger cars, 
Class W, territory one, $64; two, $57; three, 
$48; four, $43; five, $31; six, $23; seven, $21; 
eight, $15. Class X cars, territory one, $67; 
two, $60; three, $53; four, $44; five, $33; six, 
$28; seven, $26; eight, $20. Class Y cars, 
territory one, $80; two, $72; three, $59; four, 
$56; five, $41; six, $35; seven, $40; eight, $26. 

Commercial cars and trucks are given six 
zones. Boston, Chelsea and Revere being com- 
bined in zone one. Premiums vary from $170 
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on heavy class 2 trucks in territory one to 
$48 in territory six and $154 on medium’ trucks 
in territory one to $44 in territory six, while 
on light trucks it varies from $138 in class 2, 
territory one, to $39 in territory six. 

Heavy class three trucks in territory one;are 
$122 and on territory six $35. Heavy class 
four trucks in territory one are $81 and in 
territory six’ $25. The commercial vehicle 
changes are not radical. Motorcycles are 
distinctly higher. 


FRANKForT, Ky., August 26—Sphar & Mc- 
Cready of Winchester have been appointed dis- 
trict agent of the National Surety Company in 

















“Equitable 


in Practice 


as in Name” 











EQUITABLE 
Casualty and Surety Co. 


JOHN L. MEE, President 


Winchester. 


“See what happens as a re- 
sult of improper glazing! 
Without that ‘ALL RISKS’ 
plate glass insurance, my 
shop would have had a 
loss.’”* 


The “ALL RISKS” plate glass 
policy originated by this company 
gives your assureds more coverage 
than the standard contract at no 
added cost. It is backed by the 
personalized service of agency- 


minded executives. 


This innovation policy covers 
damage to plate glass by earth- 
quake, explosion, demolition, re- 
pairs, maintenance and improper 
or incomplete glazing. At present, 
it is only available to certain sec- 


tions, but you may be in a favored 





territory. 


* Mr. John L. Mee, Pres. 
Equitable Casualty & Surety Co., 
2 Lafayette St., 

New York City. 


Dear Mr. Mee: 

I am interested in learning more 
about the ‘‘All Risks Plate Glass 
Policy’’ you have originated and 
about the advantages of your com- 
pany. 














L. 
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Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, Inc. 











lished 1865 by David Parks Fackler 
B. FACKLER WILLIAM 


BREIBY 
FACKLER and BREIBY 


Consulting Actuaries 


MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 





WOODWARD, FONDILLER and RYAN 


ACTUARIES 

INSURANCE ACCOUNTANTS 
Harwood E. Ryan 
Richard Fondiller 
Jonathan G. Sharp 


75 Fulton St. 
New York 


DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 


JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary 
LIFE INSURANCE — Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
420 LEXINGTON AVE. NEW YORK CITY 
Room 101 Memorial Blidg., Nashville, Tenn. 


HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


| Omaha Kansas City 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg. ATLANTA, GA. 





Actuarial 


Independent Adjuster 








GEORGE B. BUCK 
ACTUARY 
Benefit and Pension Fands 


28 SPRUCE ST. NEW YORK 


JNO. A. COPELAND 
Consulting Actuary 
Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 


ERSTON L. MARSHALL 
CONSULTING ACTUARY 
919 Hubbell Building 
DES MOINES, IOWA 


T. J. McCOMB 


CONSULTING ACTUARY 
Colcord Bldg. 


FRANK M. SPEAKMAN 
Contin or 


Ass 
Fred E. osaewg "0. P. 4. 
. L. Clayton 


E. P. Higgins 
THE BOURSE PHILADELPHIA 


L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 


SIDNEY H. PIPE, 
Fellow, Actuarial sg oe ge merica, 
Fellow, American Institute of Actuaries, 
Associate, British Institute ¢ Actuaries. 
MAJOR E. P. S. ALLEN, D. S. 
Associate, Actuarial Society Py America. 
PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bidg., Toronto, Ont. 





ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914—Dominion Charter 


Claim Adjusters for Insurance Companies 


UNDER ALL POLICIES 


465 St. John St, Montreal 
Telephone Main 3300-2807 


11 Mountain Hill, Quebec City 


HEAD OFFICE: 


BRANCH OFFICE: 

















OKLAHOMA CITY, OKLA. 














R. M. MESSICK 


Consulting Actuary and Adjuster 


Flatiron Building 
DENVER, COLORADO 








ALEXANDER C. GOOD 


Consulting Actuary 


404 R. A. Long Bldg. 
Tel. No. Harrison 4899 
Kansas City, Mo. 


PRODUCING PERMANENT 
POLICYHOLDERS 


Embracing Sales Plans of 
144 Leading Life Underwriters 
This valuable new salesmanship book is 
divided into two parts, one designed especially 
for inexperienced life insurance solicitors, and 
the other for experienced life underwriters. 
The chapter titles are: . 
PART ONE—FOR THE INEXPERIENCED 


AGENT 
Intelligent Prospect- Closing the Transac- 
ing tion 
Common Sense Ap- __ Selling Insurance to 


proach omen 
Meeting Objections Nailing Lapses at 
with a Smile Their Source 
Things to Know—Some to Forget 


PART TWO—FOR THE EXPERIENCED 
UNDERWRITER 
Setting a Definite Ideas Off the Beaten 
oa Path 
Keeping Old Con- Programming Insur- 
tracts Bright ance 
Cracking Some Hard Newer Plans of Pro- 
Nuts tection 
Agency Building and Claims Service 
Producing Permanent Policyholders 
sets forth many proved plans and business- 
getting experiences of men who have made 
outstanding records in the life insurance busi- 
ness and are thus qualified to offer sound 
advice and suggestions to others. 


This practical work is substantially 
bound in cloth and contains 224 pages 


Price, $2 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 








Liability of Automobile Users 
for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 


lee ee oe «(Cok 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Caution and Common Sense 
May Keduce Accidents 


Safety Council Survey Shows That 
40 Per Cent of Mishaps Are Due 
to Bad Judgments 

BALtImoreE, Sept. 3.—Automobile drivers, by 
using “more caution and common sense” might 
reduce the number of accidents by forty per 
cent at controlled intersections where left-hand 
turns are permitted, according to a report just 
issued by the Baltimore safety council. 

The report covered a study of accidents as 
reported by police for parts of two years, July 
1 to December 31, 1927, and 1928. While not 
advocating elimination of left-hand turns in 
congested districts, it pointed out how they 
contributed to accidents. 

“Many drivers,” the report said, “upon cross- 
ing at an intersection on the green lights, and 
then attempting to make a left-hand turn do not 
realize that they have forfeited their right-of- 
way when the red is against them. 

“By continuing on, they interefere with the 
right of way of vehicles going in the opposite 
direction, and also endanger the safety of pe- 
destrians crossing with the green light. This 
is one of the principal causes of accidents at 
controlled intersections.” 

A study of police records, for the six-months’ 
period of 1927, the report continued, revealed 
that there are 7,517 accidents in the city, of 
which 4,432 occurred at intersections. Of the 
latter, 185, or 42 per cent, involved vehicles 
making left-hand turns. Of 7,408 accidents in 
the 1928 period, 4,090 were at intersections, 554 
at controlled intersections, and 233,,or 43 per 
cent, resulted from left-hand turns. 

Of 126 persons injured in the 1927 period 
at controlled intersections, 31 per cent were hurt 
as a result of left-hand turns. Figures for 
1928 show: Injured at such intersections, 183; 
due to left-hand turns, 33 per cent. 





Negligence Main Cause of 
Quebec Accidents 


Figures Indicate 3217 Mishaps Result 
of Reckless Drivers 

Negligence on the part of the driver is the 
cause surpassing all others for the numerous 
automobile accidents recorded in the province 
of Quebec. According to statistics compiled by 
the controller of revenue for Quebec, 3217 ac- 
cidents in the ten months ending March 1 last 
can be traced directly to negligence on the part 
of drivers. 

Second in the list comes speed, with 869 acci- 
dent cases against it, while intemperance was 
responsible for 505 accidents. Cases in which 
pedestrians were blamed totaled 478, faulty 
brakes 165, glaring headlights 112. Road con- 
ditions, defective accessories, and failure to 
have lights on after dark brought the total 
number of accidents for the ten-month period 
up to 5865. 

Seventy people lost their lives in the ten- 
month period, and 1560 were seriously injured. 
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Six Automobile Clubs Are 


Organized on Coast 





New Companies Are Placed 
Under Jurisdiction of Cali- 
fornia Insurance Department 


Many More Make Application 





Approximately Ten Will Be Licensed 
—Others May Be Outlawed 
by State 

San’ Francisco., Cat.—Six automobile 
clubs have been licensed to operate under the 
new California law, which places such or- 
ganizations under the jurisdiction and super- 
vision of the State Insurance Department. The 
North American Automobile Owners’ Associa- 
tion of Los Angeles was licensed on August 
19 after completing its papers and filing a 
$100,000 bond of the Central Surety Company. 
The Pacific Coast Automobile Association of 
San Francisco was licensed on August 20 after 
filing a similar bond of the Seaboard Surety. 
Previously the National Automobile Club, the 
Automolbile Owners’ Association of Los 
Angeles, the California State Automobile Asso- 
ciation, and the Automobile Clubs of Southern 
California had qualified and received their 
certificates. 

Several other applications are still pending 
before the State Insurance Department. The 
Insurance Department sent out more than 100 
letters to as many so-called clubs. Many of 
of these letters have returned “unclaimed” or 
“unknown,” but no response has been received 
from the great majority. It is expected that 
about ten in all will actually comply with the 
requirements of the new law. 

A number of these so-called ciubs, it is found, 
have adopted names of prominent insurance 
companies and are being utilized by their 
operators as the means of selling cheap and 
dubious automobile insurance coverage. 


To Get New Home 


San Francisco, Carir., August 30.—The 
Title Insurance and Guaranty Company, the 
pioneer title insurance firm of San Francisco, 
will occupy a new six-story fireproof building 
to be erected by April 1, 1930, on Montgomery 
street, between Sutter and Pine streets, the 
building being secured on a 99-year lease from 
Louis. R. Lurie, owner. O. A. Rouleau is 
president of the Title Insurance and Guaranty 
Company, which has 27 branch offices in 
Northern California and is composed of many 
title insurance concerns merged in this one firm 
in 1902. 


Election of Officers 
Officers for the ensuing year elected last 
week by the Montgomery, Ala., Insurance Ex- 
change are: Carl Wilson, president; Archer 
Mead, vice-president, and S. H. Cochran, sec- 
retary-treasurer. 
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Taxi Insurance Mutuals Must Have 
Contingency Surplus 

Albert Conway, Superintendent of Insurance 
of the State of New York has ordered the 
mutual insurance companies specializing in the 
insurance of taxicabs to set aside 2%4 per cent 
of their premium income as a contingent sur- 
plus. Each company must reserve this fund 
until it has accumulated the sum of $250,000. 

The purpose of this fund is to establish a 
barrier against possible insolvency in the event 
of an adverse trend of experience. This will 
enable the companies to afford better protection 
to their assureds and injured persons having 
claims against them. 


Discuss New Auto Law 

Under the direction of Philip F. Lee and 
Mosby Montague, of the home office staff, the 
United States Fidelity and Guaranty Company 
of Baltimore, recently held a series of agency 
conferences in New York State including Al- 
bany, Syracuse, Watertown, Rochester, Buf- 
falo and Elmira. The object of the meetings 
was to discuss with the agents the State Auto- 
mobile Financial Responsibility law, which be- 
comes effective on September 1. 








“The Insurance Man’s Restrurant’” 


46 GOLD STREET 


Between Fulton and John Streets 
New York City Phone Beekiman 9991 

















SOUTHERN SURETY 
CO. OF NEW YORK 


General Offices 
9th & OLIVE STS. ST.LOUIS, MO. 


Admitted Assets 


911,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 





Let the Southern Serve You 
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SPECIALISTS 


In 


INSURANCE 
STOCKS 


LOCAL TO 
NEW ENGLAND 


H. D. KNOX & CO. 


Members Unlisted Securities 
Dealers Association 


PRIVATE WIRE SYSTEM 


NEW YORK BOSTON 
11 BROADWAY 27 STATE 

































Miscellaneous Insurance 
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8 qu‘ , P Arthur Atkins & Co., N. ¥....... 68 72 Arthur Atkins & Co., N. Y..... 1. 2934 «= 30% 
1929, are from reliable houses, and if any of Gilbert Elliott & Co., N. V.......0.- 67 71 Gilbert Elliott & Co., N. Y.. 29 30 
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American Insurance Co. of Newark. : Clinton Gilbert......... 49 51 New York Fire Ins. Co. 
Arthur Atkins & Co., N. Y 241% 25 0, eI DEO oo isn cic: 0:0, 08.0 48 50 W. Wallace Lyon & Co., N. Y.. 44 46 
Clinton Gilbert. ..........4. oe 24 25 Hanover Fire (ex rights) G, W. Fanning & Co., _ 4 Baaoeeee 43 45 
Gilbert Elliott & Co., N. Y. as 24 25 Arthur Atkins & €o Se pemine 75 77 New World Life 
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Mansfield & Co., New York........ - 495 Chas. Sincere & Co., Chicago........ 81 83 Stuyvesant 
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Fidelity and Casualty 
Arthur Atkins & Co., N. Y.......... 240 
hed omy . & Co... sia hte piss <0 e160 \pie Peng . 
ere mmott & GO IN. Ww ccccces 0 
Firemen’s Insurance Co. = Newark Aetna F Ir e Insurance 
Arthur Atkins & Co., N. Y.......... 39 40 
a ey Rates tarevarer ees f 40 . - 
iliken eee My 40 
ae ay American Alliance Insurance 
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Homestead Fire Insurance 


National Casualty Company 
Transportation Indemnity Co. 


Transportation Re-Insurance 
Travelers Insurance Stock & Rights 


Inquiries Invited 


CLINTON GILBERT 


Established 1890 


Members Unlisted Securities Dealers Association 
Members Association of Bank Stock Dealers 


120 BROADWAY NEW YORK 


Telephones: RECtor 4845 and 8720 





THE SPECTATOR 
















































& 
e 
E 
& 
¥ 


Vaeitngty eR 
Tet oe laces r 





September 5, 1929 









i 
z 


° GAPE 
are 7 





| 
is 
b 
i 
' 
f 








eee rarer eeeseseesee 





WwW. Wallace (a 07 rere 35 37 
U. S. Fire Ins. Co, 

PES CTE Ee, 108 111 
Universal Ins. 

Arthur Atkins & Co., N. ¥.........- 74 78 
United States Merchants & Shippers 

Smeg GE gc awsacsnvcce daar e 420 440 
Vi 

jinton Ot Ne Re een Ree 135 145 

Arthur Atkins & Co., N. Y.......... 135 145 
Westchester Fire i 

CGC CUEEEs 0s s0.c:cisinsvccteeenes 82 85 

Arthur Atkins & Co., N. Y.......... 82 85 


NEW ENGLAND STOCK 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 23 25 

H. D. Knox & Co., Boston.......... 24 26 
Boston Casualty 

Chas. A. ne & Co., Inc., Boston.... 18 22 

H. D. Knox & Co., Boston.......... 17 21 
Boston Insurance (new stock) 

Chas. A. Day & Co., Inc., Boston.... 1050 1100 

H. D. Knox & Co., Boston.......... 900 925 


Capitol Fire Ins. Co. 
has. A. Day & Co., Inc., Boston: 
ne 


Metis Galtaweeret tena 96 
Deadiostuun sesedee whee 307 
H. D. qo & Co., Boston: 
Eee rrr Te Cre 95 
COIN os siocbibic de bee Seale wed ees 305 
Columbian aslanal Life Ins. Co. ys 
has. A. Day & Co., Inc., Boston.... 508 515 
H. D. Knox & Co., Boston.......... 492 
Mass. Bonding & Ins. Co. (new) . 
Chas. A. Day & Co., Inc., Boston 215 225 
H. D. Knox & Co., Boston.......... 180 190 
Mass, Title Ins., Pfd. w 
Chas. A. Day & Co., Inc., Boston.... 25 35 
New England Fire 
Chas. A. Day & Co., Iuc., Boston.... 39 44 
H. D. Knox & Co., A Coney a073 41 45 
New Hampshire Fire 
Chas, A. Day & Co. ,Inc., Boston.... ae 82 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 600 


Providence-Washington 
Chas. A. Day & — Boston.... 970 990 
ost 


H. D. Knox & Co., SE acwatas sae 965 985 

Rhode Island Ins. Co. 
E Ges sete ecetseceecs 38 42 

Chas. A. Day & Co., Boston......... 39 43 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 225 230 

H. D. Knox & Co., Boston.......... 225 230 
United —s and Accident Ins. Co. r 

. A. Day & Co., Inc., Boston... 49 52 

H. D. Knox & Co., Boston Suevkwaude 47 49 


HARTFORD STOCKS 
ae Casualty and Soy 


Conning & — cddewawew eeu 2000 2050 

Aetna Fire Insuran 

Conning & Co. Hartford awn vnaae ee 805 820 
Aetna Life Ins. 

Conning & Co., Hartford Retancasaeake 1350 1370 
Automobile Insurance 

Conning & Co., Hartford............ 570 590 
Conn. General Life 

Conning & Co., Hartford............ 2225 2260 
Hartford Fire 

Conning & Co., Hartford............ 1040 1060 
Hartford Steam Boiler 

Conning & Co., Mo. caconewes 790 810 
Phoenix Insurance 

Conning & Co., anes (rights). . 1035 1040 
Travelers Insuran 

Conning & Co., “Hartford Wd carne wav cae 1820 1840 





Metropolitan Life’s Mortgage Loans 

Loans on bond and mortgage amounting to 
$6,398,750 were authorized last Friday by the 
Metropolitan Life Insurance Co. Of this 
amount. $6,059,450 were city loans and $339,300 
were farm loans. Included in the city loans 
were five loans on business building amount- 
ing to $100,500. 

The housing loans were for 293 dwellings, ac- 
commodating 314 families, and nineteen apart- 
ment houses, accommodating 660 families, alto- 
gether accommodating 974 families. These 
loans were scattered throughout fifty-seven 
cities and towns in the United States, the 
principal amounts being in the following 
States: District of Columbia, $76,500; North 
Carolina, $114,800; Kentucky, $86,400; Ohio, 
$172,100; Michigan, $261,550; Illinois, $516,480 ; 


Minnesota, $128,050 ; Missouri, $101,000 ; Utah, 


$79,400; Oregon, $66,400. 
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Annual Agency Meeting 
Producers From Three States Par- 
ticipating in Twenty-Second 
Annual Convention 
One hundred and twenty-five life insurance 
representatives of the Peoples Life Insurance 
Company of Frankfort, Ind., are to meet at the 
home office this week in the twenty-second an- 
nual agency meeting of the company. Leaders 
in production from the nine states in which 
the company operates will attend the meeting. 
They will come from Ohio, Michigan, Illinois, 
Iowa, Texas, Arkansas, Tennessee and Califor- 
nia, including Indiana. Arthur Louette, agency 
director of the company, has arranged an at- 
tractive program. Clarence ‘C. Wysong, insur- 
ance commissioner of Indiana, and Mansur B. 
Oaks, president of the research and review 
service of Indianapolis, are on the program. 
Oliver C.. Miller of Iowa, general agent for 

the company in that State, also will speak. 


Connecticut Fraternals Gain 





Average Business by Licensed Com- 
panies Generally, However, Shows 
Small Decrease 

While the fifty-one fraternal societies licensed 
to do business in Connecticut suffered losses in 
membership and insurance in force, the Con- 
necticut societies showed moderate gains in 
membership and insurance in force during 1928, 
according to statistics contained in Part III of 
the Connecticut Insurance Department report, 
which was released today by Commissioner 
Howard P. Dunham. This volume covers the 
insurance business of the fraternal societies and 
completes the department’s annual report for 
1928. 

The number of members in the fifty-one fra- 
ternal societies decreased from 4,894,337 on 
December 31, 1927, to 4,727,070 on December 
31, 1928, and the insurance in force decreased 
from $5,741,658,319 to $5,557,532,737. 

The membership of the five Connecticut so- 
cieties increased from 265,014 on December 31, 
1927, to 274,431 on December 31, 1928, while 
their insurance in force increased during this 
period from $294,112,665 to $304,615,616. Four 
of these societies showed gains in membership 
and insurance in force. 

The Connecticut business in all of the fifty- 
one societies decreased slightly, there being 90,- 
337 certificates in force for $82,123,106 of in- 
surance on December 31, 1928, as against 92,697 
certificates for $8,276,128 on December 31, 1927. 


Weekly Health Record 


Telegraphic returns from 62 cities with a total 
population of twenty-nine million for the week 
ending August 24 indicate a mortality rate of 
10.5 as against a rate of 10.3 for the corre- 
sponding week of last year. The highest rate 
(20.6) appears for Nashville, Tenn., and the 
lowest (5.0) for Schenectady, N. Y. The 
highest infant mortality rate (194) appears for 


Nashville, Tenn., and the lowest for Oklahoma 


City,” Okla. 









AT 


Program for the National 


Convention 
(Concluded from page 7) 


Friday, September 27 
8:00 A. M. Breakfast (Dutch treat), of- 
ficers, trustees, members of the Executive Com- 
mittee of the National Association and officers 
of local associations. 


MornincG SESSION 

9:20 A. M. Report of Nominating Commit- 
tee and election of officers. 

9:35 A. M. Report of Resolution Committee, 
by Chester O. Fischer, Chairman. 

9:50 A. M. “The American College of Life 
Underwriters,” by Dr. S. S. Huebner, Dean of 
the College. 

10:40 A. M. Presentation of diplomas to 
chartered life underwriters, by Ernest J. Clark, 
President of the College. 

11:10 A. M. The Edward A. Weods Foun- 
dation, by E. J. Duff, Secretary of the College 
and General Chairman of the Foundation. 

11:40 A. M. “The Beginning in the Era of 
the Second Hundred Billion,” by G. Gilson Ter- 
riberry, Agent, Mutual Benefit Life Insurance 
Company. 

1:15 P. M. “The Mission of the Industrial 
Agent in the Era of the Second Hundred Bil- 
lion,” by Edward D. Duffield, President, Pru- 
dential Insurance Company. 

1:15 P. M. Luncheon. Organization meet- 
ing of the new Board of Trustees. 


AFTERNOON SESSION 

2:20 P. M. Echoes from the Million Dollar 
Round Table. 

2:45 P. M. “Mass Insurance in the Era of 
the Second Hundred Billion,” by H. H. Arm- 
strong, Vice-president, Travelers Insurance 
Compay. 

3:25 P. M. An Echo from the Million Dol- 
lar Round Table. 

3:40 P. M. “Stowaways,” by William B. 
Burruss, Inspirational Sales Counsellor, Oak- 
land, Md. 

10:30 A. M. An Echo from the Million Dol- 
lar Round Table. 

10:45 A. M. “Investment Trends in the Era 
of the Second Hundred Billion,” by Frederick 
H. Ecker, President, Metropolitan Life Insur- 
ance Company. 

11:15 A. M. Singing. David E. Sprague. 

11:25 A. M. “Missions and Methods of the 
Average Producer in the Era of the Second 
Hundred Billion,’ by Harold J. Cummings, 
Superintendent of Agencies, Minnesota Mutual 
Life Insurance Company. 

12:05 P. M. Edward M. McMahon, Insur- 
ance Trust Officer, Equitable Trust Company 
of New York. 

12:25 A. M. “Selling Efficiency Tempered 
With Human Sympathy,” by John Y. Yates, 
General Agent, Massachusetts Mutual Life In- 
surance Company. 

1:00 P. M. Announcement and adjournment. 


AFTERNOON 

2:00-4:15. Special session, Agency Manage- 
ment Group Meeting, under the direction of 
John Marshall Holcombe, Jr., Life Insurance 
Sales Research Bureau. 

2:00 P. M. Boat trip to Mount Vernva, 
guests of the Life Underwriters Association of 
the District of Columbia. Music, dancing, re- 
freshments, entertainment. 

(Special conveyance will be provided later 
for those attending Agency Management Group 
Meeting. ) 


Pilot Life Names Agent 
The Pilot Life Insurance Company of 
Greensboro, N. C., has recently appointed J. H. 
Wynne a new general agent at Fort Worth, 
Texas. foe 


Miscellaneous Insurance 


NOW ISSUED 


SUNDERLIN ON FIRE INSURANCE 


By Charles A. Sunderlin, A. B., LL. B, 
of the Los Angeles Bar 


Secretary and General Counsel of the Insurance Institute of Southern California 


Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can now be obtained bound in 


ONE VOLUME 
at the reduced price of 
$12.50 
Bound in buckram, with stiff cover. 


This affords a great opportunity for those interested 
in fire insurance to obtain 


A VALUABLE, UP-TO-DATE TEXT AND REFERENCE BOOK 
AT A LOW PRICE 


These Lectures deal with the following general subjects: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 
7—Valued Policies 
8—Professionalizing the Fire Insurance Busi- 
ness 
9—Construction and Operation of the Policy- 
Contract 
10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—Agency and Brokerage 
13—Premiums 
14—Fire Prevention 
15—Waiver and Estoppel 
16—Coverage 
17—Misrepresentations 
18—Warranties 
19—Matters Voiding Policy 
20—Matters Suspending Insurance 
21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 

praisal 
28—Options of Company in Case of Loss 
wei emacs of Loss—Pro Rata Lia- 
ilit 
as-~Ren~ tlie Payable--Non-Waiver by Ap- 

praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Com- 
missions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—Miscellaneous Forms 

39—Endorsements 

40—Reinsurance 


The broad scupe o! tne Lectures, indicated by the above titles, renders them of incalculable value, as rn 
both text and reference works, to buth men actively engaged in the fire insurance business and those con. 
templating entering it. It will be tound of genuine service by executives, underwriters, adjusters, general, 


special and local agents; insurance brokers, lawyers and the public. 
In Sunderlin’s Lectures are answers to thousands of practical, every- -day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling — 


of his business. 


TAKE ADVANTAGE OF THE LOWERED PRICE—DO IT TODAY! 


The 40 Lectures and Index, complete in one volume 
In Buckram binding 


Price, $12.50 
THE SPECTATOR COMPANY 


CHICAGO Sole Selling Agents 


NEW YORK 
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